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MALLINCKRODT PLC

INFORMATION REQUIRED IN REGISTRATION STATEMENT
CROSS-REFERENCE SHEET BETWEEN INFORMATION STATEMENT
AND ITEMS OF FORM 10

Certain information required to be included herein is incorporated by reference to specifically identified portions of the body of the information statement
filed herewith as Exhibit 99.1. None of the information contained in the information statement shall be incorporated by reference herein or deemed to be a part
hereof unless such information is specifically incorporated by reference.

Item 1. Business.

The information required by this item is contained under the sections of the information statement entitled “Information Statement Summary,” “Risk
Factors,” “Cautionary Statement Concerning Forward-Looking Statements,” “Management’s Discussion and Analysis of Financial Condition and Results of
Operations,” “Business,” “Certain Relationships and Related Person Transactions,” and “Where You Can Find More Information” and is incorporated herein by
reference.

Item 1A. Risk Factors.

The information required by this item is contained under the section of the information statement entitled “Risk Factors” and is incorporated herein by
reference.

Item 2. Financial Information.

The information required by this item is contained under the sections of the information statement entitled “Capitalization,” “Unaudited Pro Forma
Condensed Combined Financial Statements,” “Selected Historical Combined Financial Data,” and “Management’s Discussion and Analysis of Financial
Condition and Results of Operations” and is incorporated herein by reference.

Item 3. Properties.

The information required by this item is contained under the sections of the information statement entitled “Business—Manufacturing,” “Business—Sales,
Marketing and Distribution,” and “Business—Properties” and is incorporated herein by reference.

Item 4. Security Ownership of Certain Beneficial Owners and Management.

The information required by this item is contained under the section of the information statement entitled “Security Ownership of Certain Beneficial
Owners and Management” and is incorporated herein by reference.

Item 5. Directors and Executive Officers.

The information required by this item is contained under the section of the information statement entitled “Management” and is incorporated herein by
reference.

Item 6. Executive Compensation.

The information required by this item is contained under the sections of the information statement entitled “Compensation Discussion and Analysis,”
“Executive Compensation,” and “Certain Relationships and Related Person Transactions” and is incorporated herein by reference.



Item 7. Certain Relationships and Related Transactions.

The information required by this item is contained under the sections of the information statement entitled “Management” and “Certain Relationships and
Related Person Transactions” and is incorporated herein by reference.

Item 8. Legal Proceedings.

The information required by this item is contained under the section of the information statement entitled “Business—Legal Proceedings” and is
incorporated herein by reference.

Item 9. Market Price of, and Dividends on, the Registrant’s Common Equity and Related Stockholder Matters.

The information required by this item is contained under the sections of the information statement entitled “Dividends,” “Capitalization,” “Executive
Compensation,” “The Separation,” and “Description of Mallinckrodt’s Share Capital” and is incorporated herein by reference.

Item 10. Recent Sales of Unregistered Securities.

The information required by this item is contained under the section of the information statement entitled “Description of Mallinckrodt’s Share Capital—
Sale of Unregistered Securities” and is incorporated herein by reference.

Item 11. Description of Registrant’s Securities to be Registered.

The information required by this item is contained under the sections of the information statement entitled “Dividends,” “The Separation,” and
“Description of Mallinckrodt’s Share Capital” and is incorporated herein by reference.

Item 12. Indemnification of Directors and Officers.

The information required by this item is contained under the section of the information statement entitled “Description of Mallinckrodt’s Share Capital—
Limitations on Liability, Indemnification of Directors and Officers and Insurance” and is incorporated herein by reference.

Item 13. Financial Statements and Supplementary Data.

The information required by this item is contained under the section of the information statement entitled “Index to Combined Financial Statements” and
the financial statements referenced therein and is incorporated herein by reference.

Item 14. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure.

None.

Item 15. Financial Statements and Exhibits.
(a) Financial Statements

The information required by this item is contained under the section of the information statement entitled “Index to Combined Financial Statements” and
the financial statements referenced therein and is incorporated herein by reference.



(b)  Exhibits

See below.

The following documents are filed as exhibits hereto:
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10.5
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10.13
10.14
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* Filed herewith.

**  Previously filed.

Exhibit Description

Form of Separation and Distribution Agreement by and between Covidien plc and Mallinckrodt plc**
Form of Memorandum and Articles of Association of Mallinckrodt plc**
Certificate of Incorporation of Mallinckrodt plc**

Indenture, dated as of April 11, 2013, by and among Mallinckrodt International Finance S.A., Covidien International Finance
S.A. and Deutsche Bank Trust Company Americas, as trustee**

Registration Rights Agreement, dated as of April 11, 2013, by and among Mallinckrodt International Finance S.A., Goldman,
Sachs & Co., J.P. Morgan Securities LL.C and the other purchasers named therein**

Form of Transition Services Agreement by and between Covidien plc and Mallinckrodt plc**
Form of Tax Matters Agreement by and between Covidien plc and Mallinckrodt plc**
Form of Employee Matters Agreement by and between Covidien plc and Mallinckrodt plc**

Credit Agreement, dated as of March 25, 2013, by and among Mallinckrodt International Finance S.A., JPMorgan Chase Bank,
National Association, as administrative agent, and the other lenders and agents party thereto**

Letter Agreement, dated as of February 9, 2012, by and between Covidien plc and Mark Trudeau**+
Letter Agreement, dated as of August 1, 2011, by and between Covidien plc and Matthew K. Harbaugh**
Letter Agreement, dated as of August 1, 2011, by and between Covidien plc and David E. Silver**{

Letter Agreement, dated as of August 1, 2011, by and between Covidien plc and Thomas E. Berry**
Letter Agreement, dated as of August 1, 2011, by and between Covidien plc and Peter G. Edwards**

Form of Mallinckrodt Pharmaceuticals Stock and Incentive Plan**

Form of Mallinckrodt Employee Stock Purchase Plan**

Form of Mallinckrodt Savings Related Share Plan**

Form of Deed of Indemnification by and between Mallinckrodt plc and Directors and Secretary**

Form of Indemnification Agreement by and between Mallinckrodt Brand Pharmaceuticals, Inc. and Directors and Secretary**
Subsidiaries of Mallinckrodt plc**

Information Statement of Mallinckrodt plc, preliminary and subject to completion, dated
June 4, 2013*

T Confidential treatment requested as to certain terms in this agreement; these terms have been omitted from this filing and filed separately with the
Securities and Exchange Commission.
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Exhibit 99.1

3 COVIDIEN

, 2013

Dear Covidien Shareholder:

Previously, we announced plans to spin off our Pharmaceuticals business into a separate, publicly traded company, which we have named Mallinckrodt plc.
As two distinct businesses, Covidien and Mallinckrodt will be better positioned to capitalize on significant growth opportunities and provide greater focus on
their respective businesses and strategic priorities.

Both of these companies have businesses with industry-leading products and services. Following the separation, Covidien will continue to be a global
medical devices and supplies company with products and services designed to enhance the quality of life for patients and improve outcomes for our customers,
and Mallinckrodt will be a leading developer, manufacturer and distributor of specialty pharmaceutical products. As independent, publicly owned companies,
Covidien and Mallinckrodt each will be able to pursue and focus on its own strategic and operational plans, including setting an optimal level of investment in
research and development projects and in the operation and expansion of its businesses and creating a business-appropriate capital structure.

The separation will provide current Covidien shareholders with ownership interests in both Covidien and Mallinckrodt. The distribution is subject to
certain conditions, including the continued validity of the private letter ruling received from the United States Internal Revenue Service and the receipt of an
opinion of tax counsel confirming that the distribution and certain transactions entered into in connection with the distribution generally will be tax-free to
Covidien and its shareholders for U.S. federal income tax purposes, except for cash received in lieu of fractional shares.

As aresult of the separation, each Covidien shareholder will receive one ordinary share of Mallinckrodt for every eight Covidien ordinary shares held on
June 19, 2013, the record date for the distribution, with cash being paid in lieu of fractional shares. You do not need to take any action to receive ordinary shares
of Mallinckrodt to which you are entitled as a Covidien shareholder. You do not need to pay any consideration or surrender or exchange your Covidien ordinary
shares.

I encourage you to read the attached information statement, which is being provided to all Covidien shareholders who hold ordinary shares on June 19,
2013. The information statement describes the separation in detail and contains important business and financial information about Mallinckrodt.

I believe the separation is a positive progression for our businesses and our shareholders. We remain committed to working on your behalf to continue to
build long-term shareholder value.

Sincerely,

José E. Almeida
Chairman of the Board, President and Chief Executive Officer
Covidien plc
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, 2013

Dear Future Mallinckrodt Shareholder:

On behalf of the entire Mallinckrodt plc team, I welcome you as a future shareholder.

We are a global company that develops, manufactures, markets and distributes both branded and generic specialty pharmaceuticals, active pharmaceutical
ingredients and diagnostic imaging agents. Our specialty pharmaceuticals products are sold to major wholesalers and retail drug store chains. We use our active
pharmaceutical ingredients products in the manufacture of our generic pharmaceuticals and also sell them to other pharmaceutical companies. We market our
global medical imaging products primarily to physicians, technologists and purchasing administrators at hospitals, imaging centers, cardiology clinics and
radiopharmacies.

As an independent company, we will be able to pursue our own strategic and operational plans, including setting an optimal level of investment in research
and development projects and in the operation and expansion of our businesses and creating a business-appropriate capital structure. We anticipate that this will
improve our ability to invest in our business and continue to develop innovative new products, pursue strategic transactions, enhance our market recognition with
investors and increase our ability to attract and retain employees by providing compensation more directly tied to our business results. Our focused management
team is highly motivated to make a difference in healthcare, as we enhance value for our customers and shareholders.

I encourage you to learn more about us and our strategic initiatives by reading the attached information statement. We have received authorization to list
our ordinary shares on the New York Stock Exchange under the symbol “MNK.”

We look forward to serving our customers and patients, as well as rewarding our shareholders, as we begin a new and exciting chapter for our company.
Sincerely,

Mark Trudeau
President and Chief Executive Officer
Mallinckrodt plc
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Information contained herein is subject to completion or amendment. A Registration Statement on Form 10 relating to these securities has been filed
with the United States Securities and Exchange Commission under the United States Securities Exchange Act of 1934, as amended.

Preliminary and Subject to Completion, dated June 4, 2013

INFORMATION STATEMENT
Mallinckrodt plc

This information statement is being furnished in connection with the distribution of ordinary shares of Mallinckrodt plc (“Mallinckrodt”), which will hold
the Pharmaceuticals business of Covidien plc (“Covidien”), to Covidien’s shareholders.

For every eight ordinary shares of Covidien held of record by you as of the close of business on June 19, 2013, the record date for the distribution (the
“record date”), you will receive one ordinary share of Mallinckrodt. You will receive cash in lieu of any fractional ordinary shares of Mallinckrodt which you
would have received after application of the above ratio. We expect our ordinary shares to be distributed to you on June 28, 2013. We refer to the date of the
distribution of our ordinary shares as the “distribution date.” As discussed under “The Separation—Trading Between the Record Date and Distribution Date,” if
you sell your ordinary shares of Covidien in the “regular-way” market after the record date and before the distribution date, you also will be selling your right to
receive ordinary shares of Mallinckrodt in connection with the separation.

The distribution is intended to be tax-free to Covidien shareholders for United States federal income tax purposes, except for cash received in lieu of
fractional shares. The distribution is subject to certain conditions, including the continued validity of the private letter ruling received from the U.S. Internal
Revenue Service (“IRS™) and the receipt of an opinion of tax counsel confirming that the distribution and certain transactions entered into in connection with the
distribution generally will be tax-free to Covidien and its shareholders for U.S. federal income tax purposes, except for cash received in lieu of fractional shares.

No further vote of Covidien’s shareholders is required in connection with the separation. Therefore, you are not being asked for a proxy, and you are
requested not to send us a proxy, in connection with the separation. You do not need to pay any consideration, exchange or surrender your existing ordinary shares
of Covidien or take any other action to receive your ordinary shares of Mallinckrodt.

There is no current trading market for our ordinary shares, although we expect that a limited market, commonly known as a “when-issued” trading market,
will develop on or shortly before the record date for the distribution, and we expect “regular-way” trading of our ordinary shares to begin on the first trading day
following the completion of the separation. We have received authorization to list our ordinary shares on the New York Stock Exchange (“NYSE”) under the
symbol “MNK.”

In reviewing this information statement, you should carefully consider the matters described under “Risk Factors”
beginning on page 20.

Neither the U.S. Securities and Exchange Commission nor any state securities commission has approved or disapproved these securities or
determined if this information statement is truthful or complete. Any representation to the contrary is a criminal offense.

This information statement does not constitute an offer to sell or the solicitation of an offer to buy any securities.

This document is not a prospectus within the meaning of Part 5 of the Investment Funds, Companies and Miscellaneous Provisions Act 2005 of
Ireland (as amended) or the Prospectus Directive (2003/71/EC). No offer of shares to the public is made, or will be made, that requires the publication of
a prospectus pursuant to Irish prospectus law (within the meaning of Part 5 of the Investment Funds, Companies and Miscellaneous Provisions Act 2005
of Ireland, as amended) or the Prospectus Directive (2003/71/EC). This document has not been approved or reviewed by or registered with the Central
Bank of Ireland. This document does not constitute investment advice or the provision of investment services within the meaning of the European
Communities (Markets in Capital Instruments) Regulations 2007 of Ireland (as amended) or the Markets in Financial Instruments Directive
(2004/39/EC). Neither Covidien nor Mallinckrodt is an authorized investment firm within the meaning of the European Communities (Markets
Financial Instruments) Regulations 2007 of Ireland (as amended) or the Markets in Financial Instruments Directive (2004/39/EC) and the recipients of
this document should seek independent legal and financial advice in determining their actions in respect of or pursuant to this document.

The date of this information statement is ,2013.

This information statement was first mailed to Covidien shareholders on or about ,2013.
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Presentation of Information

Except as otherwise indicated or unless the context otherwise requires, the information included in this information statement about Mallinckrodt assumes
the completion of all of the transactions referred to in this information statement in connection with the separation. Unless the context otherwise requires,
references in this information statement to “Mallinckrodt plc,” “Mallinckrodt public limited company,” “Mallinckrodt Pharmaceuticals,” “Mallinckrodt,” “we,”
“us,” “our,” “our company” and “the company” refer to Mallinckrodt plc, an Irish public limited company, and its combined subsidiaries. Unless the context
otherwise requires, references to Mallinckrodt’s historical business and operations refer to the business and operations of Covidien’s Pharmaceuticals business as
it was historically managed as part of Covidien and its subsidiaries prior to completion of the separation. Unless the context otherwise requires, references in this
information statement to “Covidien” refer to Covidien plc, an Irish public limited company, and its consolidated subsidiaries, including the Pharmaceuticals
business prior to completion of the separation. References in this information statement to the “separation” refer to the separation of the Pharmaceuticals business
from Covidien’s other businesses and the creation, as a result of the distribution, of an independent, publicly traded company, Mallinckrodt, to hold the assets and
liabilities associated with the Pharmaceuticals business after the distribution. References in this information statement to the “distribution” refer to the dividend
on Covidien ordinary shares outstanding on the record date that will be satisfied by Mallinckrodt’s issuance of its ordinary shares to the persons entitled to receive
the dividend. References to “dollars” or “$” refer to U.S. dollars.

» <« » <«
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Trademarks and Trade Names

We own or have rights to use the trademarks and trade names that we use in conjunction with the operation of our business. One of the more important
trademarks that we own or have rights to use that appears in this information statement is “Mallinckrodt,” which is a registered trademark or the subject of
pending trademark applications in the U.S. and other jurisdictions. Solely for convenience, we only use the ™ or ® symbols the first time any trademark or trade
name is mentioned. Such references are not intended to indicate in any way that we will not assert, to the fullest extent permitted under applicable law, our rights
to our trademarks and trade names. Each trademark or trade name of any other company appearing in this information statement is, to our knowledge, owned by
such other company.

ii
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Use of Certain Terms

The following is a list indicating where certain terms that we use in this information statement are defined:

acetaminophen 9 Healthcare Reform Act 26
ADHD 9 HEU 12
Adjusted EBITDA 17 hydrocodone 9
ATP 134 IDNs 22
ANDA 24 IMC 78
API 8 Indenture 176
AUS 79 intrathecal 57
BPCA 67 IPR&D 107
C.A.R.E.S. Alliance 56 IRB 67
Cardinal Health 22 IRS Cover
CAT 175 IRS ruling 5
cGMP 23 LEU 12
CMDS 9 Maine Board F-39
CNS Therapeutics 11 Mallinckrodt Baker 53
Code 5 Mallinckrodt SIP 121
Compensation Committee 120 McKesson 22
Computershare 2 MDEP F-39
Covidien 2012 AIP 123 Medicare Part D 71
Covidien Change in Control Plan 140 methylphenidate 9
Covidien Compensation Committee 120 MIFSA 6
Covidien Retirement Savings Plan 128 Millsboro Site 79
Covidien Severance Plan 140 Mo-99 9
Covidien Supplemental Savings Plan 128 MRI 9
credit facility 176 Mutual 24
CSA 20 MVI 79
CT 9 named executive officers 120
DEA 9 NCE 66
Depomed 64 NDA 56
Deposited Securities 174 notes 176
distribution date Cover Novartis 53
DOJ 68 NRC 9
DSAs 106 NYSE Cover
DTC 2 Octreoscan™ 9
Duexis® 56 OIG 72
DWT 172 Optimark™ 9
DWT Forms 173 options 134
EPA 30 Optiray™ 9
Exalgo 8 Optivantage™ DH 59
Exchange Act 32 OTFC 84
FCPA 28 our board 38
FDA 9 oxycodone 9
FFDCA 65 Paragraph IV certification 24
Form 10 163 parent F-8
FTS 84 Pennsaid 83
funded amount 127 performance units 134
GAAP 17 PMDA 73
Gablofen 8 PRPs 79
GBCA 59 PSUs 134
GCP 65 R&D 10
GE F-39 record date Cover
General Dynamics 79 Recoupment Policy 129
generic exclusivity 68 REMS 60
GLP 65 Restoril™ 53
Government Agencies 79 restricted units 134
GPOs 9 RFID 59
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QUESTIONS AND ANSWERS ABOUT THE SEPARATION

What is Mallinckrodt and why is Covidien separating its
Pharmaceuticals business and distributing Mallinckrodt’s
ordinary shares?

Why am I receiving this document?

How will the separation work?

Why is the separation of Mallinckrodt structured in this
manner?

What is the record date for the distribution?

When will the distribution occur?

Mallinckrodt was incorporated in Ireland on January 9, 2013 for the purpose of holding Covidien’s
Pharmaceuticals business following the separation. The separation of Covidien’s Pharmaceuticals
business from Covidien and the distribution of Mallinckrodt ordinary shares to Covidien
shareholders are intended to provide you with equity investments in two separate companies that
will be able to focus on each of their respective businesses. We expect that the separation will result
in enhanced long-term performance of each business for the reasons discussed in “The Separation—
Background” and “The Separation—Reasons for the Separation.”

Covidien is delivering this document to you because you were a holder of ordinary shares of
Covidien on the record date of June 19, 2013, and are entitled to receive one ordinary share of
Mallinckrodt for every eight ordinary shares of Covidien that you held at the close of business on
the record date. We will not issue fractional shares in the distribution; you will receive cash in lieu
of any fractional ordinary shares of Mallinckrodt which you would have received after application
of the above ratio. This document will help you understand how the separation will affect your
investment in Covidien and your investment in Mallinckrodt after the separation.

Currently, all of Mallinckrodt’s issued shares are held beneficially by an Irish corporate services
provider. Prior to the transfer by Covidien to us of our business, which will occur prior to the
distribution, we will have no business operations. Covidien will transfer its Pharmaceuticals
business to us in return for which we will issue shares to Covidien ordinary shareholders, pro rata to
their respective holdings. For the purposes of Irish law, this will be treated as Covidien having made
a dividend in specie, or a non-cash dividend, to its ordinary shareholders. In connection with these
transactions, we will acquire the shares held beneficially by the Irish corporate services provider
referred to above for no consideration and cancel these shares. Immediately following the
distribution, the persons entitled to receive Mallinckrodt ordinary shares in the distribution will own
all of our outstanding ordinary shares.

Covidien believes that a distribution of Mallinckrodt ordinary shares that is tax-free to Covidien
shareholders for U.S. federal income tax purposes is an efficient way to separate the
Pharmaceuticals business of Covidien in a manner that will create long-term value for Covidien,
Mallinckrodt and their respective shareholders.

The record date for the distribution will be June 19, 2013.

We expect the distribution of our ordinary shares to occur on June 28, 2013, to holders of record of
ordinary shares of Covidien at the close of business on the record date.

1-
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What do shareholders need to do to participate in the
distribution?

Will I receive physical certificates representing ordinary
shares of Mallinckrodt following the separation?

Shareholders of Covidien as of the record date will not be required to take any action to
receive Mallinckrodt ordinary shares in the distribution, but you are urged to read this entire
information statement carefully. No shareholder approval of the distribution is required. You are
not being asked for a proxy. You do not need to pay any consideration, exchange or surrender your
existing ordinary shares of Covidien or take any other action to receive your ordinary shares of
Mallinckrodt.

No. Following the separation, we will not issue physical certificates representing our ordinary
shares. If you own ordinary shares of Covidien as of the close of business on the record date,
Covidien, with the assistance of Computershare Trust Company N.A. (“Computershare”), the
distribution agent, will electronically distribute ordinary shares to you in book-entry form by way of
registration in the “direct registration system” (if you hold the shares in your own name as a
registered shareholder) or to your bank or brokerage firm on your behalf or through the systems of
the Depository Trust Company (“DTC”) (if you hold the shares through a bank or brokerage firm
that uses DTC). Computershare will mail you a book-entry account statement that reflects your
ordinary shares of Mallinckrodt, or your bank or brokerage firm will credit your account for the
Mallinckrodt ordinary shares. See “The Separation—When and How You Will Receive
Mallinckrodt Ordinary Shares in the Distribution.”

How many ordinary shares of Mallinckrodt will I receive in You will receive one ordinary share of Mallinckrodt for every eight ordinary shares of Covidien held

the distribution?

Will Mallinckrodt issue fractional ordinary shares in the
distribution?

What are the conditions to the distribution?

at the record date. Based on approximately 458 million Covidien ordinary shares outstanding as of
May 24, 2013, a total of approximately 57 million ordinary shares of Mallinckrodt will be
distributed. For additional information on the distribution, see “The Separation.”

No. We will not issue fractional shares in the distribution. Fractional shares that Covidien
shareholders would otherwise have been entitled to receive will be aggregated and sold in the public
market by the distribution agent. The aggregate net cash proceeds of these sales will be distributed
ratably to those shareholders who would otherwise have been entitled to receive fractional shares.

The distribution is subject to the following conditions, among others:

+ the continued validity of the private letter ruling received from the IRS and the receipt of an
opinion of tax counsel confirming that the distribution and certain transactions entered into in
connection with the distribution generally will be tax-free to Covidien and its shareholders for
U.S. federal income tax purposes except for cash received in lieu of fractional shares;

* no order, injunction or decree issued by any court of competent jurisdiction or other legal
restraint or prohibition preventing the consummation of the separation or any of the related
transactions being in effect;

-
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What is the expected date of completion of the separation?

+ the U.S. Securities and Exchange Commission (“SEC”) declaring effective the registration
statement of which this information statement forms a part, with no order suspending the
effectiveness of the registration statement in effect and no proceedings for such purposes pending
before or threatened by the SEC;

+ the mailing of this information statement to the holders of Covidien ordinary shares as of the
record date for the distribution; and

* no other event or development existing or having occurred that, in the judgment of Covidien’s
board of directors, in its sole discretion, makes it inadvisable to effect the separation and other
related transactions.

As of the date of this information statement, the following additional conditions have been satisfied:

+ the debt financing contemplated to be obtained in connection with the separation, as described in
the separation and distribution agreement, having been obtained;

+ the receipt of opinions, in form and substance acceptable to Covidien in its sole discretion and
from an independent firm acceptable to Covidien in its sole discretion, with respect to the
solvency of each of Covidien and Mallinckrodt; and

+ the approval for listing on the NYSE of our ordinary shares to be delivered in the distribution
having been obtained.

We cannot assure you that any or all of these conditions will be met. For a complete discussion of all
of the conditions to the distribution, see “The Separation—Conditions to the Distribution.”

The completion and timing of the separation is dependent upon the satisfaction of a number of
conditions. We expect our ordinary shares to be distributed after the close of trading on June 28,
2013 to the holders of record of ordinary shares of Covidien at the close of business on the record
date; however, no assurance can be provided as to the timing of the separation or that all conditions
to the separation will be met.

Can Covidien decide to cancel the distribution even if all of Yes. The distribution is subject to the satisfaction or waiver of certain conditions. See “The

the conditions have been met?

What if I want to sell my Covidien ordinary shares or my
Mallinckrodt ordinary shares?

Separation—Conditions to the Distribution.” Until the distribution has occurred, Covidien has the
right to terminate the distribution, even if all of the conditions are satisfied, if at any time the board
of directors of Covidien determines that the distribution is not in the best interests of Covidien and
its shareholders or that market conditions or other circumstances are such that it is not advisable at
that time to separate the Pharmaceuticals business from the remainder of Covidien.

You should consult with your financial advisors, such as your broker, bank, other nominee or tax
advisor.

3-
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What is “regular-way” and “ex-distribution” trading?

Where will I be able to trade ordinary shares of
Mallinckrodt?

What will happen to the listing of Covidien’s ordinary
shares?

Will the number of ordinary shares of Covidien that I own

change as a result of the distribution?

Will the distribution affect the market price of my Covidien
ordinary shares?

If you decide to sell any ordinary shares of Covidien before the distribution date, you should make
sure your broker, bank or other nominee understands whether you want to sell your ordinary shares
of Covidien with or without your entitlement to Mallinckrodt ordinary shares pursuant to the
distribution.

Beginning on or shortly before the record date and continuing up to and through the distribution
date, it is expected that there will be two markets in ordinary shares of Covidien: a “regular-way”
market and an “ex-distribution” market. Ordinary shares of Covidien that trade in the “regular-way”
market will trade with an entitlement to ordinary shares of Mallinckrodt distributed pursuant to the
distribution. Shares that trade in the “ex-distribution” market will trade without an entitlement to
ordinary shares of Mallinckrodt distributed pursuant to the distribution. Covidien cannot predict the
trading prices of its ordinary shares before, on or after the distribution date.

We have received authorization to list our ordinary shares on the NYSE under the symbol “MNK.”
We anticipate that trading in our ordinary shares will begin on a “when-issued” basis on or shortly
before the record date and will continue up to and through the distribution date and that “regular-
way” trading in our ordinary shares will begin on the first trading day following the completion of
the separation. If trading begins on a “when-issued” basis, you may purchase or sell our ordinary
shares up to and through the distribution date, but your transaction will not settle until after the
distribution date. We cannot predict the trading prices of our ordinary shares before, on or after the
distribution date.

Ordinary shares of Covidien will continue to trade on the NYSE after the distribution.

No. The number of ordinary shares of Covidien that you own will not change as a result of the
distribution.

Yes. As a result of the distribution, Covidien expects the trading price of Covidien ordinary shares
immediately following the distribution to be lower than the “regular-way” trading price of such
shares immediately prior to the distribution because the trading price will no longer reflect the value
of the Pharmaceuticals business held by Mallinckrodt. Covidien believes that over time following
the separation, assuming the same market conditions and the realization of the expected benefits of
the separation, Covidien ordinary shares and Mallinckrodt ordinary shares should have a higher
aggregate market value as compared to what the market value of Covidien ordinary shares would be
if the separation did not occur. There can be no assurance, however, that such a higher aggregate
market value will be achieved. This means, for example, that the combined trading prices of eight
Covidien ordinary shares and one ordinary share of Mallinckrodt after the distribution may be equal
to, greater than or less than the trading price of eight Covidien ordinary shares before the
distribution.
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What are the material U.S. federal income tax
consequences of the separation?

How will I determine my tax basis for U.S. federal income
tax purposes in the Covidien ordinary shares I continue to
hold and the Mallinckrodt ordinary shares I receive in the
distribution?

What are the material Irish tax consequences of the
separation?

The distribution is conditioned on the continued validity of the private letter ruling received by
Covidien from the IRS (the “IRS ruling”) substantially to the effect that, for U.S. federal income tax
purposes, (i) certain transactions to be effected in connection with the separation qualify as
transactions under Sections 355 and/or 368(a) of the U.S. Internal Revenue Code of 1986, as
amended (the “Code”), and (ii) the distribution qualifies as a transaction under Sections 355 and
368(a)(1)(D) of the Code. This condition requires that the IRS ruling remain in full force and effect
and not be modified or amended in any respect adversely affecting the intended tax-free treatment of
the distribution and certain related transactions. The distribution is further conditioned on Skadden,
Arps, Slate, Meagher & Flom LLP issuing an opinion (the “tax opinion™), in form and substance
acceptable to Covidien, which tax opinion will rely on the effectiveness of the IRS ruling, to
Covidien, substantially to the effect that, for U.S. federal income tax purposes, the distribution and
certain transactions entered into in connection with the distribution will qualify as transactions under
Sections 355 and/or 368(a) of the Code. See “The Separation—Conditions to the Distribution.”
Assuming that the distribution and certain related transactions will qualify as tax-free transactions
under Sections 355 and/or 368(a) of the Code, for U.S. federal income tax purposes, except for gain
realized on the receipt of cash paid in lieu of fractional shares, no gain or loss generally will be
recognized by a Covidien shareholder, and no amount generally will be included in such Covidien
shareholder’s taxable income, as a result of the separation. You should, however, consult your own
tax advisor as to the particular tax consequences to you. The U.S. federal income tax consequences
of the separation are described in more detail under “Material Tax Consequences—Material U.S.
Federal Income Tax Consequences.”

Assuming that the distribution is tax-free to Covidien shareholders, except for cash received in lieu
of fractional shares, your tax basis for U.S. federal income tax purposes in the Covidien ordinary
shares held by you immediately prior to the distribution will be allocated between such Covidien
ordinary shares and the Mallinckrodt ordinary shares received by you in the distribution in
proportion to the relative fair market values of each immediately following the distribution.
Covidien will provide its shareholders with information to enable them to compute their tax basis in
both the Covidien and Mallinckrodt ordinary shares. This information will be posted on Covidien’s
website, www.covidien.com.

Covidien shareholders that are not resident or ordinarily resident in Ireland for Irish tax purposes
and do not hold their shares in connection with a trade or business carried on by such shareholders
through an Irish branch or agency will not be subject to Irish tax on chargeable gains on the receipt
of new Mallinckrodt ordinary shares or cash in lieu of fractional shares pursuant to the transaction.
Other Covidien shareholders will not be subject to Irish tax on chargeable gains on the receipt of
new Mallinckrodt ordinary shares pursuant to the distribution but will be subject to Irish tax on
chargeable gains on
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What will Mallinckrodt’s relationship be with Covidien
following the separation?

Who will manage Mallinckrodt after the separation?

Are there risks associated with owning Mallinckrodt
ordinary shares?

Does Mallinckrodt plan to pay dividends?

Will Mallinckrodt incur any debt prior to or at the time of
the distribution?

the receipt of any cash in lieu of fractional shares. You should consult your own tax advisor as to the
particular tax consequences to you. The Irish tax consequences of the separation are described in
more detail under “Material Tax Consequences—Material Irish Tax Consequences.”

In connection with the separation, we and Covidien will enter into a separation and distribution
agreement and various other agreements, including a transition services agreement, a tax matters
agreement and an employee matters agreement. These agreements will provide a framework for our
relationship with Covidien after the separation and provide for the allocation between us and
Covidien of Covidien’s assets, employees, liabilities and obligations (including its property,
employee benefits, environmental liabilities and tax liabilities) attributable to periods prior to, at and
after our separation from Covidien. For additional information regarding the separation and
distribution agreement and other transaction agreements, see “Risk Factors—Risks Related to the
Separation” and “Our Relationship with Covidien Following the Distribution.”

Led by Mark Trudeau, who will be our President and Chief Executive Officer after the separation,
our management team possesses deep knowledge of, and extensive experience in, our industry. Our
management has been involved in strategic decisions with respect to Covidien’s Pharmaceuticals
business and in establishing a vision for the future of Mallinckrodt. For more information regarding
our management, see “Management.”

Yes. Our business is subject to both general and specific risks relating to our business, the industry
in which we operate, our ongoing contractual relationships with Covidien and our status as a
separate, publicly traded company. There also are risks relating to the separation, certain tax matters,
our jurisdiction of incorporation and ownership of our ordinary shares. These risks are described in
the “Risk Factors” section of this information statement beginning on page 20. You are encouraged
to read that section carefully.

We currently intend to retain any earnings to finance research and development, acquisitions and the
operation and expansion of our business, and do not anticipate paying any cash dividends for the
foreseeable future. As a result, the return on your investment in our ordinary shares will be initially
determined by increases and decreases in the market price of our ordinary shares. See “Dividends.”

Yes. We anticipate having approximately $920 million of indebtedness upon completion of the
separation. In addition, Mallinckrodt International Finance S.A. (“MIFSA”), a wholly owned
subsidiary of Covidien that will become our wholly owned subsidiary upon completion of the
separation, has entered into a senior unsecured revolving credit facility allowing borrowings of up to
$250 million in the aggregate; we do not anticipate having any indebtedness outstanding under this
facility upon completion of the
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Who will be the distribution agent, transfer agent, and
registrar for the Mallinckrodt ordinary shares?

Where can I find more information about Covidien and
Mallinckrodt?

separation. See “Description of Material Indebtedness” and “Risk Factors—Risks Related to Our
Business.”

Computershare will be the distribution agent, transfer agent, and registrar for our ordinary shares.
For questions relating to the transfer or mechanics of the distribution, you should contact:

Computershare
250 Royall Street
Canton, MA 02021
(877) 498-8861

Before the distribution, if you have any questions relating to Covidien’s business performance, you
should contact:

Covidien plc

Investor Relations

15 Hampshire Street
Mansfield, MA 02048
(508) 452-4650

After the distribution, our shareholders who have any questions relating to our business performance
should contact us at:

Mallinckrodt plc

Investor Relations

675 James S. McDonnell Blvd.
Hazelwood, MO 63042

(314) 654-6650
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INFORMATION STATEMENT SUMMARY

The following is a summary of material information discussed in this information statement. This summary may not contain all of the details concerning the
separation or other information that may be important to you. To better understand the separation and our business and financial position, you should carefully
review this entire information statement. Except as otherwise indicated or unless the context otherwise requires, the information included in this information
statement about Mallinckrodt assumes the completion of all of the transactions referred to in this information statement in connection with the separation. Unless
the context otherwise requires, references in this information statement to “Mallinckrodt plc,” “Mallinckrodt public limited company,” “Mallinckrodt
Pharmaceuticals,” “Mallinckrodt,” “we,” “us,” “our,” “our company” and “the company” refer to Mallinckrodt plc, an Irish public limited company, and its
combined subsidiaries. Unless the context otherwise requires, references to Mallinckrodt’s historical business and operations refer to the business and operations
of Covidien’s Pharmaceuticals business as it was historically managed as part of Covidien and its subsidiaries prior to completion of the separation. Unless the
context otherwise requires, references in this information statement to “Covidien” refer to Covidien plc, an Irish public limited company, and its consolidated
subsidiaries, including the Pharmaceuticals business prior to completion of the separation. Except as otherwise indicated, references in this information
statement to fiscal 2013, fiscal 2012, fiscal 2011, fiscal 2010, fiscal 2009 and fiscal 2008 are to Mallinckrodt’s fiscal years ending or ended September 27,

2013, September 28, 2012, September 30, 2011, September 24, 2010, September 25, 2009 and September 26, 2008, respectively.

» « » o«
>

References in this information statement to our historical assets, liabilities, products, businesses or activities of our business are generally intended to refer
to the historical assets, liabilities, products, businesses or activities of the Pharmaceuticals business of Covidien as the business was conducted as part of
Covidien and its subsidiaries prior to completion of the separation.

Our Company

We are a global company that develops, manufactures, markets and distributes both branded and generic specialty pharmaceuticals, active pharmaceutical
ingredients (“API”) and diagnostic imaging agents. We use our API products in the manufacture of our generic pharmaceuticals and also sell them to other
pharmaceutical companies. Our products are found in almost every hospital, standalone diagnostic imaging center or pharmacy in the U.S. and we have a sales
presence in approximately 50 countries. Our diverse product portfolio and solid market positions reflect our 145-year history of pharmaceutical excellence with
many innovations important for the treatment of pain, the development of the modern U.S. pharmaceuticals industry and the evolution of nuclear and diagnostic
imaging.

During fiscal 2012, we generated net sales of approximately $2.1 billion and net income of $134.6 million. Approximately 66% of our fiscal 2012 net sales
were generated in the U.S. and 34% were generated outside of the U.S.

Upon completion of the separation, we will conduct our business under the name Mallinckrodt Pharmaceuticals through two operating segments:

Our Specialty Pharmaceuticals segment develops, manufactures and sells, through its Brands business, branded drugs, including EXALGO®
(hydromorphone HCI) Extended-Release Tablets, which are indicated for the treatment of moderate to severe pain in opioid-tolerant patients requiring continuous
around-the-clock opioid analgesia for an extended amount of time (“Exalgo”), and GABLOFEN® (baclofen injection), which are injections indicated for use in
the management of severe spasticity of cerebral or spinal origin in patients age four years and above (“Gablofen”). Our Specialty Pharmaceuticals segment has a
pipeline of multiple new pain products. We market our branded products in the U.S. to physicians including, for example, pain specialists, anesthesiologists,
orthopedic surgeons, rheumatologists and neurologists, who prescribe them for their patients. We develop, manufacture and sell generic drugs, including a variety
of products containing U.S. Drug
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Enforcement Administration (“DEA™) Schedule II and III controlled substances such as oxycodone, which is usually indicated alone for treatment of moderate to
severe pain or in combination with acetaminophen for treatment of moderate to moderately severe pain; hydrocodone, which in combination with acetaminophen
is most often indicated for the treatment of moderate to moderately severe pain; and methylphenidate, which is indicated for the treatment of attention deficit
hyperactivity disorder (“ADHD”). We sell our generic products to wholesalers, large- and medium-sized retail pharmacy chains, food store chains with
pharmacies, mail order pharmacies and through multiple other channels of distribution. Nearly all of our generic products are sourced from our own manufactured
AP], including controlled substances and acetaminophen, a pain reliever and fever reducer used to treat many conditions such as headache, muscle aches,

arthritis, backache, toothaches, colds and fevers. We also manufacture and sell API to other pharmaceutical companies around the world.

Our Global Medical Imaging segment develops, manufactures and markets contrast media and delivery systems (“CMDS”). Our contrast media offerings
include iodine- and gadolinium-containing injectable products for diagnostic imaging applications such as computed tomography (“CT”) and magnetic resonance
imaging (“MRI”) under brand names including Optiray™ and Optimark™. These diagnostic imaging agents allow radiologists to improve the diagnostic capability
of the CT and MRI scanners for certain types of imaging procedures. We package our contrast media in either pre-filled syringes or vials and bottles. Our pre-
filled syringes fit into our power injectors, including the Optivantage™ DH, and allow the radiology staff to have greater throughput while maintaining a high
degree of safety for patients. We sell our contrast media to hospitals and hospital groups and have contracts with group purchasing organizations (“GPOs”),
primarily in the U.S., that provide access to large groups of hospitals, and to standalone diagnostic imaging centers. We market our contrast media products
globally. Our Global Medical Imaging segment also develops, manufactures and markets nuclear imaging agents, such as Technescan MAG3™, a nuclear imaging
agent that delivers both quantitative and qualitative information used to detect and evaluate a wide variety of renal disorders, primarily in the U.S. and Europe. In
addition, we sell technetium-99m (“Tc-99m”) for use in our Ultra-Technekow™ DTE generators in the U.S. and Europe, as well as cold kits that are combined
with these imaging agents to show cardiac function and the function of other organ systems. We are the only manufacturer of Tc-99m generators that processes
molybdenum-99 (“Mo0-99”). We also sell other radiopharmaceuticals, such as Octreoscan™, for the detection of certain types of cancer.

Our Competitive Strengths
We believe we have the following strengths:

. Expertise in the acquisition and importation of highly regulated raw materials, and strong regulatory relationships. We have expertise in the
acquisition and importation of highly regulated raw materials, such as opioids, other controlled substances and radioisotopes. For example, in 2012,
we believe we received almost 40% of the DEA’s total annual quota for controlled substances that we manufacture. In 2012, our Generics business
had an approximate 30% market share of DEA Schedule II and III opioid, oral solid doses, based on IMS Health data. The acquisition of certain raw
materials and the processing of them into finished products requires a close collaboration with a wide variety of regulatory authorities including the
DEA, U.S. Food and Drug Administration (“FDA”), U.S. Nuclear Regulatory Commission (“NRC”), European Medicines Agency and Irish
Medicines Board, among many others. We have a long history of working with regulatory agencies to provide ongoing, reliable access to these
highly regulated materials.

. Specialized chemistry, development and formulation expertise which supports a sustainable, robust product pipeline. We have specialized chemistry
expertise for the formulation of new drug combinations and reformulation of existing drugs into a wide range of products, such as tablets, capsules,
oral liquids and injectable products. In late 2009, we completed a significant upgrade to our formulation pilot plant in Webster Groves, Missouri.
This expansion greatly enhanced our pharmaceutical formulation capability, which has resulted in a significant increase in both branded and generic
formulations that have been approved by the FDA or that are in various stages of pre-clinical
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development, clinical development or regulatory review. On our Hazelwood, Missouri campus, we have a parenteral pilot plant focused on the
reformulation of imaging agents for our Global Medical Imaging segment.

. The broadest portfolio of generic products and controlled substance API for pain and a growing pipeline of branded pharmaceutical pain products.
Our Generics and API businesses have a strong position in the controlled substance generics market. We believe our Generics and API businesses
offer the broadest product line of opioid and other controlled substances (primarily DEA Schedule II and ITI). Our strong market position is a result
of the following:

 Formulation and manufacturing expertise in controlled substances and complex generics;

© Our commitment to investment in our research and development (“R&D”) infrastructure and capabilities has resulted in a pipeline of generic and
branded controlled substances, many of which are long-acting or hard to formulate products, which are under development or pending approval
by the FDA. For example, on December 28, 2012, we became the first company to receive approval from the FDA to manufacture and market in
the U.S. a generic version of Concerta®, a branded pharmaceutical for the treatment of ADHD and a registered trademark of ALZA Corporation.
Total gross sales of Concerta and its authorized generic version exceeded $1.6 billion in the twelve months ended September 30, 2012, according
to IMS Health data;

© Qur strong position in controlled substance API and vertical integration from opioid raw materials to finished dosage forms; and
i U.S. importation restrictions of controlled substance API and finished products.

. Solid market position in diagnostic imaging agents. We believe that we are one of the top three participants globally in nuclear radiopharmaceutical
products. We are one of only two manufacturers of Tc-99m generators (marketed under the brand name Ultra-Technekow DTE) in North America,
one of only three in Europe and the only one on either continent that has its own Mo-99 processing facility, which provides cost and raw material
supply advantages. In CMDS, we offer a fully integrated line of contrast media, pre-filled syringes and proprietary power injectors. Our leading
contrast media product, Optiray, has been on the market for over 25 years and is differentiated in part by being offered in pre-filled syringes that fit
our proprietary power injectors, which enhances clinician safety and reduces risks in medication management.

. Distinctive high-quality manufacturing and distribution skills with vertical integration where there are competitive advantages. Our manufacturing
and supply chain capabilities enable highly efficient controlled substance tableting, packaging and distribution. Our investments include one of the
world’s largest DEA Schedule C-II vault storage capacities for raw materials, intermediates and finished dosages. In our Global Medical Imaging
segment, we have the capability to process Mo-99 for use in our Ultra-Technekow DTE (Tc-99m) generators and to manufacture cyclotron-derived
isotopes such as thallium-201, indium-111, gallium-67, germanium-68 and iodine-123. In addition, we produce the large-volume terminally sterilized
pre-filled plastic syringes that fit into our power injectors. Where appropriate, we have also pursued selective vertical integration initiatives to ensure
our manufacturing and supply chain benefit from cost and productivity efficiencies, such as using several of our API products to provide the raw
materials for some of our generic products.

. Global commercial reach. Our Global Medical Imaging segment operates throughout the world and its direct and indirect marketing and selling
capabilities are tailored to business and geographic needs. Our Global Medical Imaging sales presence in approximately 50 countries has positioned
us well for expansion.

. Strong management team with extensive industry experience. We benefit from having a management team with extensive experience in small,
medium and large life sciences firms. Mark Trudeau, who will serve as our President and Chief Executive Officer, has more than 29 years of
experience in the pharmaceuticals industry and Matthew Harbaugh, with over 20 years of financial experience, mostly in the life sciences field, will
serve as our Senior Vice President and Chief Financial Officer.
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Our Strategy

Our strategy is to enhance growth and build shareholder value by increasing our core technical and commercial capabilities, expanding our product
portfolio in pain management and imaging and selectively pursuing growth opportunities in adjacent markets through acquisitions, licensing arrangements and
co-promotions.

We are committed to the following goals:

Grow sales faster than our Specialty Pharmaceuticals market segment. We believe that our R&D investments in our Specialty Pharmaceuticals
segment have positioned us to grow sales at a faster rate than the overall market growth rate.

Expand core product portfolio with new branded and generic products. We intend to continue to focus on marketing our pain drugs (such as
extended-release opioids and topical anti-inflammatories) and the drugs and pipeline we acquired as a result of our recent acquisition of CNS
Therapeutics, Inc. (“CNS Therapeutics”) (such as Gablofen). We also have a pipeline of several branded pain management products that we intend to
develop and bring to market. In addition, we believe that we can continue to expand our generic product portfolio of controlled substances,
particularly in the pain market and the ADHD segment of the controlled substance market, especially those products that are difficult to formulate.

Enhance commercial and technical capabilities in branded pharmaceuticals. We plan on enhancing our branded commercial infrastructure by
focusing on a multi-pronged approach of near-term product launches, co-promotions, line extensions and selective acquisitions. Our intention is to
increase our branded sales faster than our generic sales to drive margin expansion over the long term.

Grow into new, adjacent areas through acquisitions and targeted partnerships. Our business development objectives are focused on targeted
partnerships, as shown by our recent co-promotions and acquisitions (including, most recently, our acquisition of CNS Therapeutics), which we
believe complement our core competencies and accelerate our organic growth initiatives. Our priority areas include co-promotions and licensing of
existing product franchises, licensing of novel delivery mechanisms and technologies for existing drugs, expansion into targeted adjacent therapeutic
markets such as central nervous system drugs, and broader distribution channels in developed and developing geographical markets.

Target growth in select markets. We expect our manufacturing and global distribution and sales to enable our expansion beyond developed markets.
We believe that our Specialty Pharmaceuticals segment is positioned for growth into select markets and that it will be able to leverage our Global
Medical Imaging segment’s presence for expansion.

Risks Associated with Mallinckrodt’s Business and the Separation

An investment in our ordinary shares is subject to a number of risks, including risks relating to the separation. The following list of risk factors is not
exhaustive. Please read the information in the section captioned “Risk Factors” for a more thorough description of these and other risks.

Risks Related to Our Business

The DEA regulates the availability of controlled substances that are API, drug products under development and marketed drug products. At times,
the procurement and production quotas granted by the DEA may be insufficient to meet our commercial and R&D needs.

The manufacture of our products is highly exacting and complex, and our business could suffer if we, or our suppliers, encounter manufacturing or
supply problems.
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. The global supply of fission-produced Mo-99 is limited. Our inability to obtain and/or to timely transport Mo-99 to our Tc-99m generator production
facilities could prevent us from delivering our Ultra-Technekow DTE Tc-99m generators to our customers in the required quantities, within the
required timeframe, or at all, which could result in order cancellations and decreased revenues or increased costs if we procure supply from other
sources.

. In response to the U.S. National Security Administration’s Global Threat Initiative, we are in the process of converting our Mo-99 production
operation in the Netherlands from high enriched uranium (“HEU”) targets to low enriched uranium (“LEU”) targets. There can be no assurance that
we will be successful in completing this conversion.

. Our customer concentration may materially adversely affect our financial condition and results of operations.

. Cost-containment efforts of our customers, purchasing groups, third-party payors and governmental organizations could materially adversely affect
our net sales and results of operations.

. We may be unable to successfully develop or commercialize new products or adapt to a changing technology and diagnostic treatment landscape and,
as a result, our results of operations may suffer.

. ‘We may be unable to protect our intellectual property rights or we may be subject to claims that we infringe on the intellectual property rights of
others.

. We face significant competition and may not be able to compete effectively.

. Any acquisitions of technologies, products and businesses may be difficult to integrate, could materially adversely affect our relationships with key
customers and/or could result in significant impairment charges.

. We may incur product liability losses and other litigation liability.

. The implementation of healthcare reform in the U.S. may materially adversely affect us.

. Sales of our products are affected by the reimbursement practices of a small number of large public and private insurers. In addition, reimbursement

criteria and the use of tender systems outside the U.S. could reduce prices for our products or reduce our market opportunities.

. Our reporting and payment obligations under the Medicare and/or Medicaid rebate program and other governmental purchasing and rebate programs
are complex. Any determination of failure to comply with these obligations or those relating to healthcare fraud and abuse laws could have a material
adverse effect on our competitive position, business, financial condition, results of operations and cash flows.

. Changes in laws and regulations may materially adversely affect us.

. Global economic conditions could harm us.

. Our global operations expose us to risks and challenges associated with conducting business internationally.

. Currency exchange rate fluctuations could materially adversely affect our business and results of operations.

. Our operations expose us to the risk of material health, safety and environmental liabilities, litigation and violations.

. If we are unable to retain our key personnel, we may be unable to maintain or expand our business.

. Our business depends on the continued effectiveness and availability of our information technology infrastructure, and failures of this infrastructure

could harm our operations.

-12-



Table of Contents

Risks Related to the Separation

We have no recent history operating as an independent company, and our historical and pro forma financial information is not necessarily
representative of the results that we would have achieved as a separate, publicly traded company and may not be an accurate indicator of our future
results of operations.

As we build our information technology infrastructure and transition our data to our own systems, we could incur substantial additional costs and
experience temporary business interruptions.

Our accounting and other management systems and resources may not be adequately prepared to meet the financial reporting and other requirements
to which we will be subject following the separation.

We may have received more favorable or less favorable terms from unaffiliated third parties than the terms we will receive in our agreements with
Covidien.

Covidien may fail to perform under various transaction agreements that will be executed as part of the separation or we may fail to have necessary
systems and services in place when certain of the transaction agreements expire.

Potential indemnification liabilities to Covidien pursuant to the separation and distribution agreement could materially adversely affect us.
We may not achieve some or all of the expected benefits of the separation, and the separation may materially adversely affect our business.

Challenges in the commercial and credit environment may materially adversely affect our ability to issue debt on acceptable terms and our future
access to capital.

After the separation, we will have indebtedness, which could restrict our ability to pay dividends and have a negative impact on our financing options
and liquidity position.

We may need additional financing in the future to meet our capital needs or to make acquisitions, and such financing may not be available on
favorable or acceptable terms, and may be dilutive to existing shareholders.

No further vote of the Covidien shareholders is required in connection with the distribution. As a result, if the distribution occurs and you do not
want to receive our ordinary shares in the distribution, your sole recourse will be to divest yourself of your Covidien ordinary shares prior to the
record date.

Risks Related to Tax Matters

If the distribution fails to qualify as a tax-free transaction for U.S. federal income tax purposes, then Mallinckrodt, Covidien and Covidien’s
shareholders could be subject to significant tax liability or tax indemnity obligations.

We could have significant tax liabilities under our tax matters agreement with Covidien, including for periods during which our subsidiaries and
operations were those of Tyco International Ltd.

Examination and audits by tax authorities, including the IRS, could result in additional tax payments.

We may not be able to maintain a competitive worldwide effective corporate tax rate.

Risks Related to Our Jurisdiction of Incorporation

Legislative action in the U.S. could materially adversely affect us.
There is no guarantee that the High Court of Ireland approval of the creation of distributable reserves will be forthcoming.
Irish law differs from the laws in effect in the U.S. and may afford less protection to holders of our securities.

Irish law imposes restrictions on certain aspects of capital management.
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Risks Related to Our Ordinary Shares

. We cannot be certain that an active trading market for our ordinary shares will develop or be sustained after the separation, and following the
separation, our share price may fluctuate significantly.

. A number of our ordinary shares are or will be eligible for future sale, which may cause our share price to decline.

. Your percentage of ownership in Mallinckrodt may be diluted.

. Certain provisions in our articles of association, among other things, could prevent or delay an acquisition of Mallinckrodt, which could decrease the

trading price of our ordinary shares.

The Separation

On December 15, 2011, Covidien announced that it intended to separate its Pharmaceuticals business from the remainder of its business. On May 23, 2013,
the Covidien board of directors approved the transfer of Covidien’s Pharmaceuticals business to Mallinckrodt in return for Mallinckrodt issuing ordinary shares to
Covidien shareholders on the basis of one ordinary share of Mallinckrodt for every eight Covidien ordinary shares held on the record date.

Mallinckrodt plc was incorporated in Ireland on January 9, 2013 for the purpose of holding Covidien’s Pharmaceuticals business following the separation.
Currently, all of our issued shares are held beneficially by an Irish corporate services provider. Immediately prior to the distribution, Covidien will transfer its
Pharmaceuticals business to us in return for which we will issue shares to Covidien ordinary shareholders, pro rata to their respective holdings. Prior to the
transfer by Covidien to Mallinckrodt plc of our business, we will have no business operations. In connection with these transactions, we will acquire the shares
held beneficially by the Irish corporate services provider referred to above for no consideration and cancel these shares. Immediately following the distribution,
the persons entitled to receive Mallinckrodt ordinary shares in the distribution will own all of our outstanding ordinary shares.

Our Post-Separation Relationship with Covidien

In connection with the separation, we and Covidien will enter into a separation and distribution agreement (the “separation and distribution agreement”)
and various other agreements, including a transition services agreement, a tax matters agreement and an employee matters agreement. These agreements will
provide a framework for our relationship with Covidien after the separation and provide for the allocation between us and Covidien of Covidien’s assets,
employees, liabilities and obligations (including its property, employee benefits, environmental liabilities and tax liabilities) attributable to periods prior to, at and
after our separation from Covidien. For additional information regarding the separation and distribution agreement and other transaction agreements, see “Risk
Factors—Risks Related to the Separation” and “Our Relationship with Covidien Following the Distribution.”

Reasons for the Separation

The Covidien board of directors believes that separating the Pharmaceuticals business from the remainder of Covidien is in the best interests of Covidien
and its shareholders for a number of reasons, including that:

. The separation will allow each of the Pharmaceuticals business and Covidien’s other businesses to focus on its own strategic and operational plans
and capital structure without diverting human and financial resources to the other business or being constrained by a board and management that are
also responsible for overseeing and furthering the objectives of the other business. The separation will also enhance the success of each business by
reducing internal complexity and enabling each of Covidien and Mallinckrodt to avoid management, systemic and other problems that arise by
operation of different businesses within the same corporate structure.

-14-



Table of Contents

The separation will enable each of Covidien and Mallinckrodt to pursue the capital structure that is most appropriate for its business and business
strategy. Each business has different capital requirements that cannot be optimally addressed with a single capital structure. The separation will
permit each of Covidien and Mallinckrodt to pursue a different capital structure that results in a more efficient pricing of its equity in the financial
markets.

The separation will allow Covidien and Mallinckrodt to set new investor expectations for their respective businesses and separate financial prospects
based on their unique investment identities, including the merits, performance and future prospects of their respective businesses. The separation will
also provide investors with two distinct and targeted investment opportunities and provide a more efficient currency for acquisitions.

The separation will increase the effectiveness of the equity-based compensation programs of both Covidien and Mallinckrodt by tying the value of
the equity compensation awarded to employees, officers or directors more directly to the performance of the business for which these individuals
provide services.

The Covidien board of directors also considered a number of potentially negative factors in evaluating the separation, including that:

As a current part of Covidien, we take advantage of certain functions performed by Covidien, such as accounting, tax, legal, human resources and
other general and administrative functions. After the separation, Covidien will not perform certain of these functions for us, and, because of our
smaller scale as a standalone company, our cost of performing such functions will be higher than the amounts reflected in our historical financial
statements, which will cause our profitability to decrease.

The actions required to separate Covidien’s and Mallinckrodt’s respective businesses could disrupt our operations.

Certain costs and liabilities that were otherwise less significant to Covidien as a whole will be more significant for us as a standalone company due to
our being smaller than Covidien.

We will incur costs in connection with the transition to being a standalone public company that may include accounting, tax, legal, and other
professional services costs, recruiting and relocation costs associated with hiring key senior management personnel new to Mallinckrodt, costs
related to establishing a new brand identity in the marketplace, tax costs and costs to separate information systems.

We may not achieve the anticipated benefits of the separation for a variety of reasons, including, among others: (a) the separation will require
significant amounts of management’s time and effort, which may divert management’s attention from operating and growing our business; and
(b) following the separation, we may be more susceptible to market fluctuations and other adverse events than if we were still a part of Covidien,
because our business will be less diversified than Covidien’s business.

In addition, under the terms of the tax matters agreement that we will enter into with Covidien, we will be restricted from taking certain actions that
could cause the distribution or certain related transactions to fail to qualify as a tax-free or tax-favored transaction under applicable law for a period
of time. During this period, these restrictions may limit our ability to pursue certain strategic transactions and equity issuances or engage in new
business or other transactions that might increase the value of our business, over some period of time.

As a current part of Covidien, we take advantage of Covidien’s size and purchasing power in procuring certain goods and services. After the
separation, as a standalone company, we may be unable to obtain these goods, services, and technologies at prices or on terms as favorable as those
Covidien obtained prior to completion of the separation.
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In determining to pursue the separation, the Covidien board of directors concluded that the potential benefits of the separation outweighed these factors.
See “The Separation—Reasons for the Separation” and “Risk Factors.”

Corporate Information

Our principal executive offices are located at 1st Floor, 20 On Hatch, Lower Hatch Street, Dublin 2, Ireland. Our telephone number at this location is +353
(1) 438-1700. Our U.S. headquarters is located at 675 James S. McDonnell Blvd., Hazelwood, MO 63042. Our telephone number at this location is (314) 654-
2000. Our website is www.mallinckrodt.com.

Reason for Furnishing this Information Statement

This information statement is being furnished solely to provide information to the shareholders of Covidien who will receive ordinary shares of
Mallinckrodt in the distribution. It is not, and is not to be construed as, an inducement or encouragement to buy or sell any of Mallinckrodt’s securities. The
information contained in this information statement is believed by Mallinckrodt to be accurate as of the date set forth on its cover. Changes may occur after that
date and neither Covidien nor Mallinckrodt will update this information except in the normal course of their respective disclosure obligations and practices.

This document does not constitute a prospectus within the meaning of Part 5 of the Investment Funds, Companies and Miscellaneous Provisions Act 2005
of Ireland (as amended) or the Prospectus Directive (2003/71/EC). No offer of shares to the public is made, or will be made, that requires the publication of a
prospectus pursuant to the Irish prospectus law (within the meaning of Part 5 of the Investment Funds, Companies and Miscellaneous Provisions Act 2005 of
Ireland, as amended) or the Prospectus Directive (2003/71/EC). This document has not been approved or reviewed by or registered with the Central Bank of
Ireland. This document does not constitute investment advice or the provision of investment services within the meaning of the European Communities (Markets
in Capital Instruments) Regulations 2007 of Ireland (as amended) or the Markets in Financial Instruments Directive (2004/39/EC). Neither Covidien nor
Mallinckrodt is an authorized investment firm within the meaning of the European Communities (Markets Financial Instruments) Regulations 2007 of Ireland (as
amended) or the Markets in Financial Instruments Directive (2004/39/EC) and the recipients of this document should seek independent legal and financial advice
in determining their actions in respect of or pursuant to this document.

-16-



Table of Contents

SUMMARY HISTORICAL AND UNAUDITED PRO FORMA COMBINED FINANCIAL DATA

The following table sets forth summary historical financial data for the periods indicated below. The combined income statement data for the six months
ended March 29, 2013 and March 30, 2012 and the combined balance sheet data at March 29, 2013 have been derived from our unaudited condensed combined
financial statements included elsewhere in this information statement. The summary income statement data for each of the fiscal years in the three-year period
ended September 28, 2012 and the summary balance sheet data as of September 28, 2012 and September 30, 2011 have been derived from our audited combined
financial statements, which are included elsewhere in this information statement. The summary balance sheet data as of March 30, 2012 and September 24, 2010
have been derived from our unaudited combined financial statements that are not included in this information statement. The summary financial data should be
read in conjunction with our combined financial statements and accompanying notes and “Management’s Discussion and Analysis of Financial Condition and
Results of Operations” included elsewhere in this information statement.

The combined financial statements have been prepared by Covidien to present the historical operating assets, liabilities and related results of operations of
its Pharmaceuticals business. The combined financial statements include all assets and liabilities related to the operation of the business and which were subject to
oversight and review by management of the Pharmaceuticals business. The combined financial statements do not include certain corporate non-operating assets
and liabilities, principally related to changes in the internal capital structure resulting from the internal reorganization of our legal entities to facilitate the
separation. These non-operating assets and liabilities do not represent standalone businesses and primarily relate to intercompany transactions.

The following table also presents summary unaudited pro forma data. The pro forma data for the periods ended March 29, 2013 and September 28, 2012
assumes that the separation occurred on October 1, 2011, the first day of fiscal 2012. The pro forma balance sheet assumes that the separation occurred on March
29, 2013. The pro forma adjustments are based upon available information and assumptions that management believes are reasonable. Refer to the notes to the
unaudited pro forma condensed combined financial statements and accompanying notes included elsewhere in this information statement for a discussion of
adjustments reflected in the pro forma data.

The summary historical and unaudited pro forma data does not necessarily reflect what our results of operations and financial condition would have been
had we operated as a separate, publicly traded company during the periods presented. In addition, they are not necessarily indicative of our future results of
operations or financial condition.

Non-GAAP Financial Measures

Adjusted EBITDA represents earnings from net income before interest, income taxes, depreciation and amortization, adjusted to exclude certain items.
These items, if applicable, include discontinued operations; other income, net; separation costs; restructuring charges, net; immediately expensed up-front and
milestone payments; acquisition related costs; and non-cash impairment charges. We have provided this non-GAAP financial measure because it is used by
management, along with financial measures in accordance with accounting principles generally accepted in the U.S. (“GAAP”), to evaluate our operating
performance. In addition, we believe it will be used by certain investors to measure our operating results. Management believes that presenting Adjusted EBITDA
to investors provides useful information about our performance across reporting periods on a consistent basis by excluding items that we do not believe are
indicative of our core operating performance.

Adjusted EBITDA has the following limitations:
+ it does not reflect our cash expenditures, or future requirements, for capital expenditures or contractual commitments;

+ it does not reflect changes in, or cash requirements for, our working capital needs;
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+ it does not reflect interest expense or the cash requirements necessary to service interest or principal payments;
+ itis not adjusted for all non-cash income or expense items that are reflected in our statements of cash flows; and

»  other companies in our industry may calculate this measure differently than we do, limiting its usefulness as a comparative measure.

Because of these limitations, Adjusted EBITDA should be considered supplemental to and not a substitute for net income or any other performance

measures derived in accordance with GAAP. See our combined financial statements included elsewhere in this information statement for our GAAP results.

Six Months Ended Fiscal())
Pro forma
Pro forma March for the
for the 29, March 30, Separation
(Dollars in Millions) Separation 2013 20120) 2012 20124 20116) 20106
Combined Statement of Income Data:
Net sales $ 1,089.3 $1,089.3 $ 1,026.8 $  2,056.2 $2,056.2 $2,021.8 $2,047.6
Gross profit 507.0 507.0 488.3 964.8 964.8 914.9 932.4
Operating income(”) 116.7 90.3 127.6 260.7 235.2 240.7 240.4
Income from continuing operations before income taxes 95.3 90.4 128.3 218.5 236.1 243.2 243.2
Income from continuing operations 70.8 54.3 78.9 166.3 141.3 157.0 145.9
Combined Balance Sheet Data:
Total assets $ 3,316.5 $3,118.0 $ 28427 $2,874.6 $2,823.4 $2,888.3
Long-term debt 918.7 2.3 9.6 8.9 10.4 11.6
Parent company equity 1,241.7 2,139.4 1,857.3 1,891.9 1,788.7 1,835.9
Other Financial Data:
Adjusted EBITDA(®) $ 1902 § 2085 $ 4028 §$ 3718 $ 366.1

®
@
(©)]
(O]
(©)
©)
@)

Fiscal 2011 includes 53 weeks, while fiscal 2012 and 2010 each include 52 weeks.

The six months ended March 29, 2013 includes $26.4 million of separation costs and $7.9 million of restructuring and related charges, net.

The six months ended March 30, 2012 includes $10.9 million of restructuring and related charges, net and $10.2 million of separation costs.

Fiscal 2012 includes $25.5 million of separation costs and $19.2 million of restructuring and related charges, net.

Fiscal 2011 includes $10.0 million of restructuring and related charges, net and $2.9 million of separation costs.

Fiscal 2010 includes $31.3 million of product liability charges and $11.5 million of restructuring charges, net.

During the first six months of fiscal 2013 and 2012, Covidien allocated to us general corporate expenses in the amount of $25.5 million and $22.7 million,
respectively. During fiscal 2012, 2011 and 2010, Covidien allocated general corporate expenses to us in the amount of $49.2 million, $56.3 million and $60.8
million, respectively, which are included in our historical results. General corporate expenses include, but are not limited to, costs related to finance, legal,
information technology, human resources, communications, employee benefits and incentives, insurance and stock-based compensation. Effective upon the
separation, we will assume responsibility for all of these functions and related costs and anticipate our costs as a standalone entity will be higher than those
allocated to us from Covidien. On an annual basis, these operating costs are estimated to be approximately $40 million higher than the general corporate
expenses historically allocated from Covidien to us. In addition, as part of Covidien, we shared in other costs of Covidien, including costs associated with
Covidien’s international infrastructure. Our portions of these costs were $20.6 million and $21.2 million during the first six months of 2013 and 2012,
respectively. During fiscal 2012, 2011 and 2010 our portions of these costs were $44.9 million, $39.7 million and $38.1 million, respectively. As a standalone
company, we expect the recurring annual costs of our own international infrastructure to approximate the amount of costs incurred during fiscal 2012 as part
of Covidien. No pro forma adjustments have been made to reflect the costs and expenses described in this paragraph because they are projected amounts
based on judgmental estimates.

-18-



Table of Contents

®)

(Dollars in Millions)

Net income

Interest expense, net
Provision for income taxes
Depreciation expense
Amortization expense
Loss (income) from discontinued operations, net of income taxes
Other income, net
Restructuring charges, net
Separation costs

Adjusted EBITDA

The following table provides a reconciliation of our net income to Adjusted EBITDA for the periods presented:

Six Months Ended Fiscal
March 29, March 30,
2013 2012 2012 2011 2010
$ 53.2 $ 75.2 $134.6 $150.7 $200.6
0.1 — 0.1 0.4 0.6
36.1 49.4 94.8 86.2 97.3
49.2 51.7 103.6 92.8 90.8
17.7 13.5 27.3 27.0 23.4
1.1 3.7 6.7 6.3 (54.7)
0.2) 0.7) (1.0) (2.9) 3.9
6.6 5.5 11.2 8.4 11.5
26.4 10.2 255 2.9 —
$190.2 $208.5 $402.8 $371.8 $366.1
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RISK FACTORS

You should carefully consider the following risks and other information in this information statement in evaluating us and our ordinary shares. Our
competitive position, business, financial condition, results of operations and cash flows can be affected by the factors set forth below, any one of which could
cause our actual results to vary materially from recent results or from our anticipated future results. The risk factors generally have been separated into five
groups: risks related to our business, risks related to the separation, risks relating to tax matters, risks relating to our jurisdiction of incorporation and risks
related to our ordinary shares.

Risks Related to Our Business

We operate in a rapidly changing environment that involves a number of risks, some of which are beyond our control. The following discussion highlights
some of these risks and others are discussed elsewhere in this information statement. These and other risks could have a material adverse effect on our
competitive position, business, financial condition, results of operations and cash flows.

The DEA regulates the availability of controlled substances that are API, drug products under development and marketed drug products. At times, the
procurement and manufacturing quotas granted by the DEA may be insufficient to meet our commercial and R&D needs.

The DEA is the federal agency responsible for domestic enforcement of the Controlled Substances Act of 1970 (“CSA”). The CSA classifies drugs and
other substances based on identified potential for abuse. Schedule I controlled substances, such as heroin and LSD, have a high abuse potential and have no
currently accepted medical use; thus, they cannot be lawfully marketed or sold. Schedule II or IIT controlled substances include molecules such as oxycodone,
hydrocodone and methylphenidate. The manufacture, storage, distribution and sale of these controlled substances are permitted, but highly regulated.

The DEA regulates the availability of API for products under development and marketed drug products that are Schedule II or III by setting annual quotas.
Every calendar year, we must apply to the DEA for manufacturing quota to manufacture API and procurement quota to manufacture finished dosage products.

Given that the DEA has discretion to grant or deny our manufacturing and procurement quota requests, the quota the DEA grants may be insufficient to
meet our commercial and R&D needs. The initial hydrocodone manufacturing and procurement quota grants we received from the DEA for 2012 were below the
amounts we requested and were therefore insufficient to meet customer demand. We subsequently requested supplemental manufacturing and procurement quota
in March 2012. In April 2012, the DEA denied our supplemental hydrocodone manufacturing quota request (to manufacture API) but granted the full amount of
our hydrocodone procurement quota request (to manufacture finished dosage products). While our Hobart, New York facility had sufficient hydrocodone
procurement quota to manufacture finished dosage products, our St. Louis, Missouri facility did not have sufficient hydrocodone bulk API manufacturing quota,
which resulted in our inability to fulfill third-party customer requests. Subsequently, the DEA published a revised proposed U.S. aggregate quota for bulk
manufacture of hydrocodone, and in August 2012, we filed another supplemental hydrocodone manufacturing quota request. In October 2012, the DEA granted
78% of our requested amount. This hydrocodone bulk API manufacturing quota shortage resulted in lost sales, the amount of which was not significant. See
“Business—Regulatory Matters—Drug Enforcement Administration.”

Any future delay or refusal by the DEA to grant, in whole or in part, our quota requests could delay or result in stopping the manufacture of our API and
marketed drug products, new product launches or the conduct of bioequivalence studies and clinical trials. Such delay or refusal also could require us to allocate
marketed drug products among our customers. These factors, along with any delay or refusal by the DEA to provide customers who purchase API from us with
sufficient quota, could have a material adverse effect on our competitive position, business, financial condition, results of operations and cash flows.
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The manufacture of our products is highly exacting and complex, and our business could suffer if we, or our suppliers, encounter manufacturing or
supply problems.

The manufacture of our products is highly exacting and complex, due in part to strict regulatory and manufacturing requirements. Problems may arise
during manufacturing for a variety of reasons including equipment malfunction, failure to follow specific protocols and procedures, defective raw materials and
environmental factors. If a batch of finished product fails to meet quality standards during a production run, then that entire batch of product may have to be
discarded. These problems could lead to backorders, increased costs (including contractual damages for failure to meet supply requirements), lost revenue,
damage to customer relationships, time and expense spent investigating, correcting and preventing the root causes and, depending on the root causes, similar
losses with respect to other products. In fiscal 2012, we experienced disruptions in supplying products to our customers due to a number of factors, including
mechanical, capacity and packaging quality control issues and the implementation of a new production planning system at our Hobart, New York manufacturing
facility. These issues resulted in higher than usual backorders and obligations to pay contractual damages for failure to meet supply requirements. During fiscal
2012, our Generics business incurred approximately $13 million of expenses for such contractual damages, a substantial portion of which was attributable to the
issues experienced at this facility. In the event that such problems are not discovered before the product is released to the market, we also could incur product
recall and product liability costs. If we incur a product recall or product liability costs involving one of our products, such product could receive reduced market
acceptance and thus reduced product demand and could harm our reputation and our ability to market our products in the future. Significant manufacturing
problems could have a material adverse effect on our competitive position, business, financial condition, results of operations and cash flows.

The global supply of fission-produced Mo-99 is limited. Our inability to obtain and/or to timely transport Mo-99 to our Tc-99m generator production
facilities could prevent us from delivering our Ultra-Technekow DTE Tc-99m generators to our customers in the required quantities, within the
required timeframe, or at all, which could result in order cancellations and decreased revenues or increased costs if we procure supply from other
sources.

Mo-99 is a critical ingredient of our Tc-99m generators. Mo-99 is produced in nuclear research reactors utilizing HEU or LEU targets. These targets, either
tubular or flat and of varying sizes, are fabricated from HEU or LEU and, in either case, aluminum. The targets are placed in or near the core of the nuclear
reactor where fission reactions occur resulting in the production of Mo-99 and other isotopes. This process, which takes approximately six days, is known as
target irradiation. There are currently eight reactors around the world producing the global supply of Mo-99. We have agreements to obtain Mo-99 from three of
these reactors and we rely predominantly on two of these reactors for our Mo-99 supply. These reactors are subject to scheduled and unscheduled shutdowns
which can have a significant impact on the amount of Mo-99 available for processing. Mo-99 produced at these reactors is then finished at one of five processing
sites located throughout the world, including our processing facility located in the Netherlands. At the processing facility, the targets are dissolved and chemically
separated. In this process, the Mo-99 is isolated as a radiochemical. Once finished, M0-99 must be transported to generator facilities where it is loaded into our
Tc-99m generators that are sold, in the U.S., principally to nuclear radiopharmacies as well as hospitals and, in Europe and other markets, principally to hospitals,
where single unit doses are then prepared. Mo-99 has a 66-hour half-life and decays primarily into Tc-99m, which has a half-life of only six hours. The
radiopharmacies or hospitals prepare dosages from the Tc-99m generators for use in single photon emission computed tomography (“SPECT”) imaging medical
procedures. Given the product’s radioactive decay, if we encounter delays in transporting Mo-99 to our generator facilities or if the generator facilities experience
delays in loading Mo-99, we may be limited in the amount of Ultra-Technekow DTE generators that we could manufacture, distribute and sell, which could have
a material adverse effect on our competitive position, business, financial condition, results of operation and cash flows.

In November 2012, one of the research reactors we use to irradiate targets as part of our Mo-99 processing operation experienced an unscheduled
shutdown. The additional Mo-99 we are procuring from alternative sources comes at a higher than normal cost. While we expect the reactor to resume production
in June 2013,
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should this shutdown overlap the time period during which another reactor is planned to shut down for routine maintenance, there may be an impact on the
amount of available Mo-99, which could result in global shortages, continued increased raw material costs and decreased sales. While we are pursuing additional
sources of Mo-99 from potential producers around the world to augment our current supply, it is not certain whether these possible additional sources of M0-99
will produce commercial quantities of M0-99 for our business, or that these suppliers, together with our current suppliers, will be able to deliver a sufficient
quantity of Mo-99 to meet our needs.

In response to the U.S. National Security Administration’s Global Threat Initiative, we are in the process of converting our Mo-99 production
operation in the Netherlands from HEU targets to LEU targets. There can be no assurance that we will be successful in completing this conversion.

We currently use HEU targets for the production of Mo-99. In 2004, the U.S. National Security Administration established its Global Threat Initiative to, as
quickly as possible, identify, secure, remove and/or facilitate the disposition of vulnerable, high-risk nuclear and radiological materials around the world. Included
as one of the stated initiatives is the conversion by research reactors and isotope production facilities to LEU from HEU. We are in the process of converting our
Mo-99 production operation in the Netherlands to LEU targets. However, there is no assurance that we will be successful in completing the conversion.

Our customer concentration may materially adversely affect our financial condition and results of operations.

We primarily sell our products to a limited number of wholesale drug distributors and large pharmacy chains. In turn, these wholesale drug distributors and
large pharmacy chains supply products to pharmacies, hospitals, governmental agencies and physicians. Sales to two of our distributors that supply our products
to many end user customers—Cardinal Health, Inc. (“Cardinal Health”) and McKesson Corporation (“McKesson”)—each accounted for 10% or more of our total
net sales in each of the past three fiscal years. Additionally, AmerisourceBergen Corporation accounted for 10% of our total net sales in fiscal 2011. If we were to
lose the business of these distributors, or if these distributors were to experience difficulty in paying us on a timely basis, this could have a material adverse effect
on our competitive position, business, financial condition, results of operations and cash flows.

Cost-containment efforts of our customers, purchasing groups, third-party payors and governmental organizations could materially adversely affect
our net sales and results of operations.

In an effort to reduce cost, many existing and potential customers for our products within the U.S. have become members of GPOs and integrated delivery
networks (“IDNs”). GPOs and IDNs negotiate pricing arrangements with healthcare product manufacturers and distributors and offer the negotiated prices to
affiliated hospitals and other members. GPOs and IDNs typically award contracts on a category-by-category basis through a competitive bidding process. Bids are
generally solicited from multiple manufacturers with the intention of driving down pricing. Due to the highly competitive nature of the GPO and IDN contracting
processes, there is no assurance that we will be able to obtain or maintain contracts with major GPOs and IDNs across our product portfolio. Furthermore, the
increasing leverage of organized buying groups may reduce market prices for our products, thereby reducing our profitability. While having a contract with a
GPO or IDN for a given product can facilitate sales to members of that GPO or IDN, having a contract is no assurance that sales volume of those products will be
maintained. GPOs and IDNs increasingly are awarding contracts to multiple suppliers for the same product category. Even when we are the sole contracted
supplier of a GPO or IDN for a certain product, members of the GPO or IDN generally are free to purchase from other suppliers. Furthermore, GPO and IDN
contracts typically are terminable without cause upon 60 to 90 days’ prior notice. Accordingly, although we have contracts with many major GPOs and IDNs, the
members of such groups may choose to purchase from our competitors, which could result in a decline in our net sales and results of operations.
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Distributors of our products also have begun to negotiate terms of sale more aggressively in an effort to increase their profitability. Failure to negotiate
distribution arrangements having advantageous pricing and other terms of sale could cause us to lose market share to our competitors and could have a material
adverse effect on our competitive position, business, financial condition, results of operations and cash flows. Outside the U.S., we have experienced pricing
pressure due to the concentration of purchasing power in centralized governmental healthcare authorities and increased efforts by such authorities to lower
healthcare costs. We frequently are required to engage in competitive bidding for the sale of our products to governmental purchasing agents. Our failure to offer
acceptable prices to these customers could materially adversely affect our net sales and results of operations in these markets.

We may be unable to successfully develop or commercialize new products or adapt to a changing technology and diagnostic treatment landscape and,
as a result, our results of operations may suffer.

Our future results of operations will depend to a significant extent upon our ability to successfully develop and commercialize new products in a timely
manner. There are numerous difficulties in developing and commercializing new products, including:

. developing, testing and manufacturing products in compliance with regulatory and quality standards in a timely manner;

. receiving requisite regulatory approvals for such products in a timely manner, or at all;

. the availability, on commercially reasonable terms, of raw materials, including API and other key ingredients;

. developing and commercializing a new product is time-consuming, costly and subject to numerous factors, including legal actions brought by our
competitors, that may delay or prevent the development and commercialization of new products;

. unanticipated costs;

. payment of prescription drug user fees to the FDA to defray the costs of review and approval of marketing applications for branded and generic
drugs;

. experiencing delays as a result of limited resources at the FDA or other regulatory authorities;

. changing review and approval policies and standards at the FDA or other regulatory authorities; and

. potential delay in the commercializing of generic products by up to 30 months resulting from the listing of patents with the FDA.

As aresult of these and other difficulties, products currently in development by us may or may not receive timely regulatory approvals, or approvals at all,
as to one or more dosage strengths. This risk particularly exists with respect to the development of proprietary products because of the uncertainties, higher costs
and length of time associated with R&D of such products and the inherent unproven market acceptance of such products. In addition, we face heightened risks in
connection with our development of extended-release products because of the technical complexities and evolving regulatory and quality requirements related to
such products. Moreover, the FDA regulates the facilities, processes and procedures used to manufacture and market pharmaceutical products in the U.S.
Manufacturing facilities must be registered with the FDA and all products made in such facilities must be manufactured in accordance with current good
manufacturing practice (“cGMP”) regulations enforced by the FDA. Compliance with cGMP regulations requires the dedication of substantial resources and
requires significant expenditures. The FDA periodically inspects both our facilities and procedures to ensure compliance. The FDA may cause a suspension or
withdrawal of product approvals if regulatory standards are not maintained. In the event an approved manufacturing facility for a particular drug is required by
the FDA to curtail or cease operations, or otherwise becomes inoperable, obtaining the required FDA authorization to manufacture at the same or a different
manufacturing site could result in production delays, which could have a material adverse effect on our competitive position, business, financial condition, results
of operations and cash flows.
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With respect to generic products for which we are the first developer to have its application accepted for filing by the FDA and which filing includes a
certification that the applicable patent(s) are invalid, unenforceable and/or not infringed (known as a “Paragraph IV certification), our ability to obtain and
realize the full benefits of six months of market exclusivity is dependent upon a number of factors, including, for example, being the first to file, the status of any
litigation that might be brought against us as a result of our filing, or our not meeting regulatory, manufacturing or quality requirements or standards. If any of our
products are not timely approved, or if we are unable to obtain and realize the full benefits of six months of market exclusivity for our products, or if our products
cannot be successfully manufactured or timely commercialized, our results of operations could be materially adversely affected. In addition, we cannot guarantee
that any investment we make in developing products will be recouped, even if we are successful in commercializing those products.

Also, new products, including contrast agents, are being developed and existing products are being refined in the field of diagnostic imaging. Our own
diagnostic imaging agents compete not only with other similarly administrated imaging agents, but also with imaging agents employed in different and often
competing diagnostic modalities. New imaging agents in a given diagnostic modality may be developed that provide benefits superior to the then-dominant agent
in that modality, resulting in commercial displacement. Similarly, changing perceptions about comparative efficacy and safety, including, among other things,
with respect to comparative radiation exposure, and changing availability of supply may favor one agent over another or one modality over another.

We may be unable to protect our intellectual property rights or we may be subject to claims that we infringe on the intellectual property rights of others.

We rely on a combination of patents, trademarks, trade secrets, market exclusivity gained from the regulatory approval process and other intellectual
property to support our business strategy. However, our efforts to protect our intellectual property rights may not be sufficient. If we do not obtain sufficient
protection for our intellectual property, or if we are unable to effectively enforce our intellectual property rights, our competitiveness could be impaired, which
would limit our growth and future revenue.

Our pending patent applications may not result in the issuance of patents, or the patents issued to or licensed by us in the past or in the future may be
challenged or circumvented by competitors. Existing patents may be found to be invalid or insufficiently broad to preclude our competitors from using methods
or making or selling products similar or identical to those covered by our patents and patent applications. Regulatory agencies may refuse to grant us the market
exclusivity that we were anticipating, or may unexpectedly grant market exclusivity rights to other parties. In addition, our ability to obtain and enforce
intellectual property rights is limited by the unique laws of each country. In some countries it may be particularly difficult to adequately obtain or enforce
intellectual property rights, which could make it easier for competitors to capture market share in such countries by utilizing technologies and product features
that are similar or identical to those developed or licensed by us. Competitors also may harm our sales by designing products that mirror the capabilities of our
products or technology without infringing our patents. Competitors may diminish the value of our trade secrets by reverse engineering or by independent
invention. Additionally, current or former employees may improperly disclose such trade secrets to competitors or other third parties. We may not become aware
of any such improper disclosure, and, in the event we do become aware, we may not have an adequate remedy available to us.

We operate in an industry characterized by extensive patent litigation, and we may from time to time be a party to such litigation. In Tyco Healthcare
Group LP, et al. v. Mutual Pharmaceutical Company, Inc., we filed a patent infringement suit in the U.S. District Court for the District of New Jersey against
Mutual Pharmaceutical Co., Inc., et al. (collectively, “Mutual”) on March 20, 2007 pursuant to procedures set out in the Drug Price Competition and Patent Term
Restoration Act of 1984, after Mutual submitted an Abbreviated New Drug Application (“ANDA”) to the FDA seeking to sell a generic version of our 7.5 mg
Restoril sleep aid product. Mutual also filed antitrust and unfair competition counterclaims. The patents at issue have since expired or been found invalid. On
January 18, 2013, the trial court issued an opinion and order granting our motion for summary judgment regarding Mutual’s antitrust and unfair competition
counterclaims. On May 1, 2013, Mutual appealed this decision to the U.S. Court of Appeals for the Federal Circuit.
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The pursuit of or defense against patent infringement, such as the case discussed above, is costly and time-consuming and we may not know the outcomes
of such litigation for protracted periods of time. We may be unsuccessful in our efforts to enforce our patent or other intellectual property rights. In addition,
patent litigation can result in significant damage awards, including the possibility of treble damages and injunctions. Additionally, we could be forced to stop
manufacturing and selling certain products, or we may need to enter into license agreements that require us to make significant royalty or up-front payments in
order to continue selling the affected products. We can expect to face additional claims of patent infringement in the future. A successful claim of patent or other
intellectual property infringement against us could have a material adverse effect on our competitive position, business, financial condition, results of operations
and cash flows.

We face significant competition and may not be able to compete effectively.

The industries in which we operate are highly competitive. Competition takes many forms, such as price reductions on products that are comparable to our
own, development, acquisition or in-licensing of new products that may be more cost-effective than or have performance superior to our products, and the
introduction of generic versions when our proprietary products lose their patent protection or market exclusivity. See “Business—Competition” and “Business—
Intellectual Property.” Our current or future products could be rendered obsolete or uneconomical as a result of this competition. Our failure to compete
effectively could have a material adverse effect on our competitive position, business, financial condition, results of operations and cash flows.

Any acquisitions of technologies, products and businesses may be difficult to integrate, could materially adversely affect our relationships with key
customers and/or could result in significant impairment charges.

We regularly review potential acquisitions of technologies, products and businesses complementary to our business. Acquisitions typically entail many
risks and could result in difficulties in integrating operations, personnel, technologies and products. If we are not able to successfully integrate our acquisitions,
we may not obtain the advantages and synergies that the acquisitions were intended to create, which may have a material adverse effect on our competitive
position, business, financial condition, results of operations and cash flows. Moreover, the due diligence that we conduct in conjunction with an acquisition may
not sufficiently discover risks and contingent liabilities associated with the acquisition target and, consequently, we may consummate an acquisition for which the
risks and contingent liabilities are greater than were projected. In addition, in connection with acquisitions, we could experience disruption in our business,
technology and information systems, and our customer or employee base, including diversion of management’s attention from our continuing operations. There is
also a risk that key employees of companies that we acquire or key employees necessary to successfully commercialize technologies and products that we acquire
may seek employment elsewhere, including with our competitors. Furthermore, there may be overlap between our products or customers and the companies
which we acquire that may create conflicts in relationships or other commitments detrimental to the integrated businesses. Additionally, the time between our
expenditures to acquire new products, technologies or businesses and the subsequent generation of revenues from those acquired products, technologies or
businesses (or the timing of revenue recognition related to licensing agreements and/or strategic collaborations) could cause fluctuations in our financial
performance from period to period. Finally, if we are unable to successfully integrate products, technologies, businesses or personnel that we acquire, we could
incur significant impairment charges or other adverse financial consequences.

We may incur product liability losses and other litigation liability.

We are or may be involved in various legal proceedings and certain government inquiries and investigations, including, but not limited to, patent
infringement, product liability, antitrust matters, breach of contract, Medicare and/or Medicaid reimbursements claims, or compliance with laws relating to
marketing and sales or controlled substance distribution practices, including those relating to the establishment of suspicious order monitoring (“SOM”)
programs. Such proceedings, inquiries and investigations may involve claims for, or
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the possibility of fines and penalties involving substantial amounts of money or other relief, including but not limited to civil or criminal fines and penalties and
exclusion from participation in various government healthcare-related programs. If any of these legal proceedings, inquiries or investigations were to result in an
adverse outcome, the impact could have a material adverse effect on our competitive position, business, financial condition, results of operations and cash flows.

With respect to product liability and clinical trial risks, in the ordinary course of business we are subject to liability claims and lawsuits, including potential
class actions, alleging that our marketed products or products in development have caused, or could cause, serious adverse events or other injury. Any such claim
brought against us, with or without merit, could be costly to defend and could result in an increase in our insurance premiums. We retain liability for the first $2.5
million per claim and purchase, through a combination of primary and umbrella/excess liability policies, $300 million of coverage beyond the retained liabilities.
We believe this coverage level is adequate to meet our current business exposure. However, some claims brought against us might not be covered by our
insurance policies. Moreover, where the claim is covered by our insurance, if our insurance coverage is inadequate, we would have to pay the amount of any
settlement or judgment that is in excess of our policy limits. We may not be able to obtain insurance on terms acceptable to us or at all since insurance varies in
cost and can be difficult to obtain. Our failure to maintain adequate insurance coverage or successfully defend against product liability claims could have a
material adverse effect on our competitive position, business, financial condition, results of operations and cash flows.

The implementation of healthcare reform in the U.S. may materially adversely affect us.

In March 2010, the Patient Protection and Affordable Care Act, as amended by the Health Care and Education Affordability Reconciliation Act
(collectively, the “Healthcare Reform Act”), was enacted into law in the U.S. The Healthcare Reform Act contains a number of provisions that affect coverage
and reimbursement of drug products and the medical imaging procedures in which our drug products are used. For example, the Healthcare Reform Act includes
a provision that imposes a $28 billion fee on the branded pharmaceutical industry over nine years starting in 2011 and a $2.8 billion annual fee on the branded
pharmaceutical industry thereafter. To the extent that the market share of our Brands business grows, the portion of this fee that we will be obligated to pay will
increase.

There can be no assurance that the Healthcare Reform Act as currently enacted will not materially adversely affect our competitive position, business,
financial condition, results of operations and cash flows, nor can we predict with certainty how federal or state legislative or administrative changes relating to
healthcare will affect our business.

Sales of our products are affected by the reimbursement practices of a small number of large public and private insurers. In addition, reimbursement
criteria and the use of tender systems outside the U.S. could reduce prices for our products or reduce our market opportunities.

In fiscal 2012, approximately 64% of our gross sales were subject to various forms of rebates and chargebacks. Sales of our products depend, in part, on the
extent to which the costs of our products are reimbursed by governmental health administration authorities, private health coverage insurers and other third-party
payors. Our potential customers’ ability to obtain appropriate reimbursement for products and services from these third-party payors affects the selection of
products they purchase and the prices they are willing to pay. In addition, demand for new products may be limited unless we obtain reimbursement approval
from governmental and private third-party payors prior to introduction. Reimbursement criteria, which vary by country, are becoming increasingly stringent and
require management expertise and significant attention to obtain and maintain qualification for reimbursement.

In addition, a number of markets in which we operate have implemented or may implement tender systems in an effort to lower prices. Under such tender
systems, manufacturers submit bids which establish prices for products. The company that wins the tender receives preferential reimbursement for a period of
time. Accordingly, the tender system often results in companies underbidding one another by proposing low pricing in
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order to win the tender. Certain other countries may consider implementation of a tender system. Even if a tender system is ultimately not implemented, the
anticipation of such could result in price reductions. Failing to win tenders, or the implementation of similar systems in other markets leading to price declines,
could have a material adverse effect on our competitive position, business, financial condition, results of operations and cash flows.

Our reporting and payment obligations under the Medicare and/or Medicaid rebate program and other governmental purchasing and rebate programs
are complex. Any determination of failure to comply with these obligations or those relating to healthcare fraud and abuse laws could have a material
adverse effect on our competitive position, business, financial condition, results of operations and cash flows.

The regulations regarding reporting and payment obligations with respect to Medicare and/or Medicaid reimbursement and rebates and other governmental
programs are complex. Because our processes for these calculations and the judgments used in making these calculations involve subjective decisions and
complex methodologies, these calculations are subject to the risk of errors. In addition, they are subject to review and challenge by the applicable governmental
agencies, and it is possible that such reviews could result in material adjustments to amounts previously paid.

Any governmental agencies that have commenced, or may commence, an investigation of Mallinckrodt relating to the sales, marketing, pricing, quality or
manufacturing of pharmaceutical products could seek to impose, based on a claim of violation of fraud and false claims laws or otherwise, civil and/or criminal
sanctions, including fines, penalties and possible exclusion from federal healthcare programs including Medicare and/or Medicaid. Some of the applicable laws
may impose liability even in the absence of specific intent to defraud. Furthermore, should there be ambiguity with regard to how to properly calculate and report
payments—and even in the absence of any such ambiguity—a governmental authority may take a position contrary to a position we have taken, and may impose
civil and/or criminal sanctions. There are two cases pending against us that allege generally that we and numerous other pharmaceuticals companies reported false
pricing information in connection with certain drugs that are reimbursable under Medicaid, resulting in overpayment by state Medicaid programs for those drugs.
These cases, brought by state Attorneys General in Utah and Louisiana, generally seek monetary damages and attorneys’ fees. We are named as a defendant in
State of Utah v. Actavis US, Inc., et al., filed May 8, 2008, which is pending in the Third Judicial Circuit of Salt Lake County, Utah and in State of Louisiana v.
Abbott Laboratories Inc., et al., filed November 3, 2010, which was pending in the 19th Judicial District, Parish of East Baton Rouge, Louisiana. In May 2013,
we agreed to terms of settlement with the Attorney General for the state of Louisiana resolving all claims in State of Louisiana v. Abbott Laboratories Inc., et al.,
involving alleged reporting of false pricing information in connection with certain drugs that are reimbursable under Medicaid, resulting in overpayment by the
state Medicaid program for those drugs. While we intend to contest the Utah case and explore other options as appropriate, any such penalties or sanctions that we
might receive in these or other actions could have a material adverse effect on our competitive position, business, financial condition, results of operations and
cash flows.

Changes in laws and regulations may materially adversely affect us.

The development, manufacture, marketing, sale, promotion, and distribution of our products are subject to comprehensive government regulation. Changes
in laws and regulations could affect us in various ways. For example, both the federal and state governments have given increased attention to the public health
issue of opioid abuse, overdose and diversion. At the federal level, the White House Office of National Drug Control Policy continues to coordinate efforts
between the FDA, DEA and other agencies to address this problem. In January 2013, the FDA released draft guidance on incorporating abuse-deterrent
characteristics into extended-release opioids and held an Advisory Committee meeting, at which the Advisory Committee recommended to the FDA that it
reschedule hydrocodone/acetaminophen combination products from DEA Schedule III to Schedule II. When the FDA finds that a new formulation has abuse-
deterrent characteristics, the agency has the authority
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to require that generics also have abuse-deterrent characteristics. One of our ANDAs that is currently under review in the U.S. refers to an NDA that did not have
abuse-deterrent characteristics. From a compliance standpoint, the DEA continues to increase its efforts to hold manufacturers, distributors and pharmacies
accountable through various enforcement actions as well as the implementation of compliance practices for controlled substances, including SOM activities for
Schedule I opioids. In addition, many state legislatures continue to consider various bills intended to reduce opioid abuse, overdose and diversion, for example
by establishing prescription drug monitoring programs, mandating prescriber education and prohibiting the substitution of generic versions of opioids that lack
abuse-deterrent characteristics for branded products that have them. Future legislation and regulation in the markets that we serve could affect access to healthcare
products and services, increase rebates, reduce prices or the rate of price increases for healthcare products and services, change healthcare delivery systems, create
new fees and obligations for the pharmaceutical industry, or require additional reporting and disclosure. These and other changes in laws and regulations could
have a material adverse effect on our competitive position, business, financial condition, results of operations and cash flows.

Global economic conditions could harm us.

Over the course of the last few years, global market and economic conditions have been unprecedented and challenging, with tighter credit conditions and
recession in most major economies. Continued concerns about the systemic impact of potential long-term and wide-spread recession (including concerns that
certain European countries may default on payments due on their national debt), energy costs, geopolitical issues and the availability and cost of credit have
contributed to increased market volatility and diminished expectations for developed and developing economies. These conditions, combined with volatile oil
prices, declining business and consumer confidence and increased unemployment, have contributed to volatility of unprecedented levels.

As aresult of these market conditions, the cost and availability of credit has been and may continue to be adversely affected by illiquid credit markets and
wider credit spreads. Concern about the stability of the markets generally and the strength of counterparties specifically has led many lenders and institutional
investors to reduce, and in some cases, cease to provide credit to businesses and consumers. These factors have resulted in a decrease in spending by businesses
and consumers alike. Continued turbulence in the U.S. and international markets and economies and prolonged declines in consumer spending may materially
adversely affect our liquidity and financial condition as well as our share price.

Our global operations expose us to risks and challenges associated with conducting business internationally.

We operate globally with offices or activities in Europe, Africa, Asia, South America, Australia and North America. We face several risks inherent in
conducting business internationally, including compliance with international and U.S. laws and regulations that apply to our international operations. These laws
and regulations include data privacy requirements, labor relations laws, tax laws, anti-competition regulations, import and trade restrictions, export requirements,
U.S. laws such as the Foreign Corrupt Practices Act of 1977 (“FCPA”) and local laws which also prohibit corrupt payments to governmental officials or certain
payments or remunerations to customers. Given the high level of complexity of these laws, there is a risk that some provisions may be violated, for example
inadvertently or through fraudulent or negligent behavior of individual employees, our failure to comply with certain formal documentation requirements or
otherwise. Violations of these laws and regulations could result in fines or criminal sanctions against us, our officers or our employees, and prohibitions on the
conduct of our business. Any such violations could include prohibitions on our ability to offer our products in one or more countries and could materially damage
our reputation, our brand, our international expansion efforts, our ability to attract and retain employees, our business and our results of operations. Our success
depends, in part, on our ability to anticipate and prevent or mitigate these risks and manage difficulties as they arise.
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In addition to the foregoing, engaging in international business inherently involves a number of other difficulties and risks, including:

. longer payment cycles in countries like Spain and Italy and difficulties in enforcing agreements and collecting receivables through certain non-U.S.
legal systems;

. political and economic instability, including the risks and uncertainty associated with the current concerns regarding the stability of the Eurozone and
the related possibility of sovereign defaults in countries such as Spain and Italy, and the possibility that such a default or the exit of one or more
member countries from the Eurozone or from the European Union (“E.U.”) entirely may lead to difficulties for other members of the E.U.;

. potentially adverse tax consequences, tariffs, customs charges, bureaucratic requirements and trade barriers; and
. failure to successfully implement our new non-U.S. operating structure, and difficulties and costs of staffing and managing non-U.S. operations;

These or other factors or any combination of them may have a material adverse effect on our competitive position, business, financial condition, results of
operations and cash flows.

Currency exchange rate fluctuations could materially adversely affect our business and results of operations.

We do business and generate sales in numerous countries outside the U.S. As such, currency exchange rate fluctuations may affect the costs that we incur in
such international operations. Some of our operating expenses are incurred in non-U.S. dollar currencies. The appreciation of non-U.S. dollar currencies relative
to the U.S. dollar in those countries where we have operations could increase our costs and could harm our results of operations and financial condition. In
addition, we report our operating results in U.S. dollars, so the appreciation of the U.S. dollar relative to such other currencies could have a material adverse effect
on our competitive position, business, financial condition, results of operations and cash flows.

Our operations expose us to the risk of material health, safety and environmental liabilities, litigation and violations.

We are subject to numerous federal, state, local and non-U.S. environmental protection and health and safety laws and regulations governing, among other
things:

. the generation, storage, use and transportation of hazardous materials;

. emissions or discharges of substances into the environment;

. investigation and remediation of hazardous substances or materials at various sites;

. chemical constituents in products and end-of-life disposal, mandatory recycling and take-back programs; and
. the health and safety of our employees.

We may not have been, or we may not at all times be, in full compliance with environmental and health and safety laws and regulations. In the event a
regulatory authority concludes that we are not in full compliance with these laws, we could be fined, criminally charged or otherwise sanctioned. Environmental
laws are becoming more stringent, including outside the U.S., resulting in increased costs and compliance burdens.

Certain environmental laws assess liability on current or previous owners of real property and current or previous owners or operators of facilities for the
costs of investigation, removal or remediation of hazardous substances or materials at such properties or at properties at which parties have disposed of hazardous
substances. Liability for investigative, removal and remedial costs under certain federal and state laws is retroactive, strict (i.e., can be imposed regardless of
fault) and joint and several. In addition to cleanup actions
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brought by governmental authorities, private parties could bring personal injury or other claims due to the presence of, or exposure to, hazardous substances.
Certain radiological licenses at certain manufacturing sites owned by us require the establishment of decommissioning programs which will require remediation
in accordance with regulatory requirements upon cessation of operations at such sites. We have received notification from the U.S. Environmental Protection
Agency (the “EPA”) and similar state environmental agencies that conditions at a number of sites where we and others have disposed of hazardous substances
require investigation, cleanup and other possible remedial action. These agencies may require that we reimburse the government for its costs incurred at these
sites or otherwise pay for the costs of investigation and cleanup of these sites, including by providing compensation for natural resource damage claims arising
from such sites.

In the ordinary course of our business planning process, we take into account our known environmental matters as we plan for our future capital and
operating expenditures requirements. The ultimate cost of site cleanup and timing of future cash outflows is difficult to predict, given the uncertainties regarding
the extent of the required cleanup, the interpretation of applicable laws and regulations, and alternative cleanup methods. We concluded that, as of March 29,
2013, it was probable that we would incur remedial costs in the range of $144.6 million to $251.7 million. We concluded that, as of March 29, 2013, the best
estimate within this range was $144.6 million. This amount includes $94.7 million relating to a site located in Orrington, Maine which will be a liability of a
Covidien entity following the separation. For more information, see “Unaudited Pro Forma Condensed Combined Financial Statements,” “Business—
Environmental” and “Business—Legal Proceedings—Environmental Remediation and Litigation Proceedings.” Based upon information known to date, we
believe our current capital and operating plans are adequate for costs associated with the investigation, cleanup and potential remedial action for our known
environmental matters.

While we have planned for future capital and operating expenditures to comply with environmental laws, our costs of complying with current or future
environmental protection and health and safety laws and regulations, or our liabilities arising from past or future releases of, or exposures to, hazardous
substances may exceed our estimates or could have a material adverse effect on our competitive position, business, financial condition, results of operations and
cash flows. We may also be subject to additional environmental claims for personal injury or cost recovery actions for remediation of facilities in the future based
on our past, present or future business activities.

If we are unable to retain our key personnel, we may be unable to maintain or expand our business.

Because of the specialized scientific nature of our business, our ability to develop products and to compete with our current and future competitors will
remain highly dependent, in large part, upon our ability to attract and retain qualified scientific, technical, regulatory and commercial personnel. The loss of key
scientific, technical, regulatory and commercial personnel or the failure to recruit additional key scientific, technical, regulatory and commercial personnel could
have a material adverse effect on our competitive position, business, financial condition, results of operations and cash flows. There is intense competition for
qualified personnel in the areas of our activities, and we may not be able to continue to attract and retain the qualified personnel necessary for the development of
our business.

Our business depends on the continued effectiveness and availability of our information technology infrastructure, and failures of this infrastructure
could harm our operations.

To remain competitive in our industry, we must employ information technologies to support manufacturing processes, quality processes, distribution, R&D
and regulatory applications that capture, manage and analyze, in compliance with applicable regulatory requirements, the large streams of data generated in our
clinical trials. We rely extensively on technology to allow concurrent work sharing around the world. As with all information technology, our systems are
vulnerable to potential damage or interruptions from fires, blackouts, telecommunications failures and other unexpected events, as well as to break-ins, sabotage
or intentional acts of vandalism. Given the extensive reliance of our business on technology, any substantial disruption or resulting loss of data that is not avoided
or corrected by our backup measures could harm our business, operations and financial condition.
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Risks Related to the Separation

We have no recent history operating as an independent company, and our historical and pro forma financial information is not necessarily
representative of the results that we would have achieved as a separate, publicly traded company and may not be an accurate indicator of our future
results of operations.

The historical information about Mallinckrodt in this information statement refers to our business as operated by and integrated with Covidien. Our
historical and pro forma financial information included in this information statement is derived from the consolidated financial statements and accounting records
of Covidien. Accordingly, the historical and pro forma financial information included in this information statement does not necessarily reflect the financial
condition, results of operations or cash flows that we would have achieved as a separate, publicly traded company during the periods presented or those that we
will achieve in the future primarily as a result of the factors described below:

Our business has historically been operated by Covidien as part of its broader corporate organization, rather than as an independent company,
particularly in relation to its non-U.S. locations. Covidien or one of its affiliates performed various corporate functions for Mallinckrodt, such as
accounting, information technology and finance. Following the separation, Covidien will provide some of these functions to us for a period of time,
as described in “Our Relationship with Covidien Following the Distribution.” Our historical and pro forma financial results reflect allocations of
corporate expenses from Covidien for such functions and are likely to be less than the expenses we would have incurred had we operated as a
separate, publicly traded company. In addition, we expect to incur additional annual expenses related to the separation, including with respect to,
among other things, directors and officers liability insurance, director fees, reporting fees with the SEC, NYSE listing fees, transfer agent fees,
increased auditing and legal fees, which expenses may be significant. We will need to make significant investments to replicate or outsource from
other providers certain facilities, systems, infrastructure and personnel to which we will no longer have access after our separation from Covidien.
These initiatives to develop our independent ability to operate without access to Covidien’s existing operational and administrative infrastructure will
be costly to implement. We may not be able to operate our business efficiently or at comparable costs, and our profitability may decline;

Generally, our working capital and capital for our general corporate purposes have historically been provided as part of the corporate-wide cash
management policies of Covidien. Following the completion of the separation, we may need to obtain additional financing from lenders, through
public offerings or private placements of debt or equity securities, strategic relationships or other arrangements;

After the completion of the separation, the cost of capital for our business may be higher than Covidien’s cost of capital prior to completion of the
separation; and

Currently, we are able to use Covidien’s purchasing power in procuring various goods and services and has shared economies of scope and scale in
vendor relationships. As a standalone company, we may be unable to obtain goods and services at the prices and terms obtained prior to completion
of the separation, which could decrease our overall profitability.

Other significant changes may occur in our cost structure, management, financing and business operations as a result of operating as a company separate
from Covidien. For additional information about the past financial performance of our business and the basis of presentation of the historical combined financial
statements and the unaudited pro forma combined financial statements of our business, see “Unaudited Pro Forma Condensed Combined Financial Statements,”
“Selected Historical Combined Financial Data,” “Management’s Discussion and Analysis of Financial Condition and Results of Operations” and the historical
financial statements and accompanying notes included elsewhere in this information statement.
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As we build our information technology infrastructure and transition our data to our own systems, we could incur substantial additional costs and
experience temporary business interruptions.

After the separation, we will continue to install and implement information technology infrastructure to support our critical business functions, particularly
in relation to areas outside the U.S., including systems relating to accounting and reporting, manufacturing process control, customer service, inventory control
and distribution. We may incur temporary interruptions in business operations if we cannot transition effectively from Covidien’s existing transactional and
operational systems and data centers and the transition services that support these functions as we replace these systems. We may not be successful in effectively
and efficiently implementing our new systems and transitioning our data, and we may incur substantially higher costs for implementation than currently
anticipated. Our failure to avoid operational interruptions as we implement the new systems and replace Covidien’s information technology services, or our
failure to implement the new systems and replace Covidien’s services effectively and efficiently, could disrupt our business and could have a material adverse
effect on our competitive position, business, financial condition, results of operations and cash flows.

Our accounting and other management systems and resources may not be adequately prepared to meet the financial reporting and other requirements
to which we will be subject following the separation.

Our financial results previously were included within the consolidated results of Covidien, and our reporting and control systems were appropriate for those
of subsidiaries of a public company. Prior to the effectiveness of our registration statement on Form 10, we are not directly subject to reporting and other
requirements of the Securities Exchange Act of 1934, as amended (the “Exchange Act”) and Section 404 of the Sarbanes-Oxley Act of 2002. After the
distribution, we will be subject to such reporting and other requirements, which will require, among other things, annual management assessments of the
effectiveness of our internal controls over financial reporting and a report by our independent registered public accounting firm addressing these assessments.
These and other obligations will place significant demands on our management, administrative and operational resources, including accounting and information
technology resources.

To comply with these requirements, we anticipate that we will need to upgrade our systems, including computer hardware infrastructure, implement
additional financial and management controls, reporting systems and procedures and hire additional accounting, finance and information technology staff. If we
are unable to upgrade our financial and management controls, reporting systems, information technology and procedures in a timely and effective fashion, our
ability to comply with our financial reporting requirements and other rules that apply to reporting companies could be impaired. Moreover, until we complete the
creation of the corporate infrastructure necessary to operate as an independent public company, including hiring of additional staff and establishment of financial
reporting information systems, we will be reliant on Covidien for services relating to some of our internal controls over financial reporting. Any failure to achieve
and maintain effective internal controls could have a material adverse effect on our competitive position, business, financial condition, results of operations and
cash flows.

We may have received more favorable or less favorable terms from undffiliated third parties than the terms we will receive in our agreements with
Covidien.

We will enter into agreements with Covidien in connection with the separation, including a separation and distribution agreement, a transition services
agreement, a tax matters agreement and an employee matters agreement. Since such agreements were negotiated in the context of a separation, the terms of such
agreements may be more favorable or less favorable than the terms that would have resulted from arm’s-length negotiations between unaffiliated third parties. See
“Our Relationship with Covidien Following the Distribution.”
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Covidien may fail to perform under various transaction agreements that will be executed as part of the separation or we may fail to have necessary
systems and services in place when certain of the transaction agreements expire.

In connection with the separation, Mallinckrodt and Covidien will enter into a separation and distribution agreement and will enter into various other
agreements, including a transition services agreement, a tax matters agreement and an employee matters agreement. These agreements are discussed in greater
detail in “Our Relationship with Covidien Following the Distribution.” Certain of these agreements will provide for the performance of services by each company
for the benefit of the other for a period of time after the separation. We will rely on Covidien to satisfy its performance and payment obligations under these
agreements. If Covidien is unable to satisfy its obligations under these agreements, including its indemnification obligations, we could incur operational
difficulties or losses.

If we do not have in place our own systems and services, or if we do not have agreements with other providers of these services when the transaction or
long-term agreements terminate, we may not be able to operate our business effectively and our profitability may decline. We are in the process of creating our
own, or engaging third parties to provide, systems and services to replace many of the systems and services Covidien currently provides to us. These systems and
services may also be more expensive or less efficient than the systems and services Covidien is expected to provide during the transition period.

Potential indemnification liabilities to Covidien pursuant to the separation and distribution agreement could materially adversely affect us.

The separation and distribution agreement with Covidien will provide for, among other things, the principal corporate transactions required to effect the
separation, certain conditions to the distribution and provisions governing the relationship between Mallinckrodt and Covidien following the separation. For a
description of the separation and distribution agreement, see “Our Relationship with Covidien Following the Distribution—Separation and Distribution
Agreement.” Among other things, the separation and distribution agreement will provide for indemnification obligations principally designed to place financial
responsibility for the obligations and liabilities of our business with us and financial responsibility for the obligations and liabilities of Covidien’s remaining
business with Covidien, among other indemnities. If we are required to indemnify Covidien under the circumstances set forth in the separation and distribution
agreement, we may be subject to substantial liabilities.

We may not achieve some or all of the expected benefits of the separation, and the separation may materially adversely affect our business.

We may not be able to achieve the full strategic and financial benefits expected to result from the separation, or such benefits may be delayed or not occur
at all. The separation is expected to provide the following benefits, among others: (i) the ability of each of Covidien and Mallinckrodt to focus on its own strategic
and operational plans and capital structure; (ii) an appropriate capital structure for each of Covidien and Mallinckrodt; (iii) a distinct investment identity allowing
investors to evaluate the merits, performance and future prospects of Mallinckrodt separately from Covidien; and (iv) more effective equity-based compensation
and currency for acquisitions.

We may not achieve these and other anticipated benefits for a variety of reasons, including, among others: (a) the separation will require significant
amounts of management’s time and effort, which may divert management’s attention from operating and growing our business; (b) following the separation,
Mallinckrodt may be more susceptible to market fluctuations and other adverse events than if it were still a part of Covidien; (c) following the separation, our
business will be less diversified than Covidien’s business prior to completion of the separation; and (d) the actions required to separate Covidien’s and
Mallinckrodt’s respective businesses could disrupt our operations. If we fail to achieve some or all of the benefits expected to result from the separation, or if such
benefits are delayed, it could have a material adverse effect on our competitive position, business, financial condition, results of operations and cash flows.
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Challenges in the commercial and credit environment may materially adversely affect our ability to issue debt on acceptable terms and our future
access to capital.

Our ability to issue debt or enter into other financing arrangements on acceptable terms could be materially adversely affected if there is a material decline
in the demand for our products or in the solvency of our customers or suppliers or if other significantly unfavorable changes in economic conditions occur. In
addition, volatility in the world financial markets could increase borrowing costs or affect our ability to access the capital markets, which could have a material
adverse effect on our competitive position, business, financial condition, results of operations and cash flows.

After the separation, we will have indebtedness, which could restrict our ability to pay dividends and have a negative impact on our financing options
and liquidity position.

Immediately following the separation, we expect to bear a total combined indebtedness for borrowed money of approximately $920 million. We may also
incur additional indebtedness in the future. Our indebtedness may impose restrictions on us that could have material adverse consequences by:
+  Limiting our ability to obtain additional financing in the future for working capital, capital expenditures and acquisitions;
»  Limiting our ability to refinance our indebtedness on terms acceptable to us or at all;
*  Imposing restrictive covenants on our operations;

*  Requiring us to dedicate a significant portion of our cash flows from operations to paying the principal of and interest on our indebtedness, thereby
reducing funds available for other corporate purposes; and

*  Making us more vulnerable to economic downturns and limiting our ability to withstand competitive pressures.

See “Description of Material Indebtedness.”

We may need additional financing in the future to meet our capital needs or to make acquisitions, and such financing may not be available on
favorable or acceptable terms, and may be dilutive to existing shareholders.

We may need to seek additional financing for general corporate purposes. For example, we may need to increase our investment in R&D activities or need
funds to make acquisitions. We may be unable to obtain any desired additional financing on terms that are favorable or acceptable to us. We currently have an
investment grade credit rating from Standard & Poors, one of the two primary credit rating agencies that rates our debt. If we were to lose this investment grade
credit rating or adequate funds are not available to us on acceptable terms, we may be unable to fund our expansion, successfully develop or enhance products, or
respond to competitive pressures, any of which could have a material adverse effect on our competitive position, business, financial condition, results of
operations and cash flows. If we raise additional funds through the issuance of equity securities, our shareholders will experience dilution of their ownership
interest.

No further vote of the Covidien shareholders is required in connection with the distribution. As a result, if the distribution occurs and you do not want
to receive our ordinary shares in the distribution, your sole recourse will be to divest yourself of your Covidien ordinary shares prior to the record date.

No further vote of the Covidien shareholders is required in connection with the distribution. Accordingly, if the distribution occurs and you do not want to
receive our ordinary shares in the distribution, your only recourse will be to divest yourself of your Covidien ordinary shares prior to the record date for the
distribution.
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Risks Related to Tax Matters

If the distribution fails to qualify as a tax-free transaction for U.S. federal income tax purposes, then Mallinckrodt, Covidien and Covidien’s
shareholders could be subject to significant tax liability or tax indemnity obligations.

Covidien has received an IRS ruling substantially to the effect that, for U.S. federal income tax purposes, (i) certain transactions to be effected in
connection with the separation qualify as transactions under Sections 355 and/or 368(a) of the Code, and (ii) the distribution qualifies as a transaction under
Sections 355 and 368(a)(1)(D) of the Code. In addition to obtaining the IRS ruling, Covidien expects to receive a tax opinion from Skadden, Arps, Slate,
Meagher & Flom LLP, in form and substance acceptable to Covidien, which tax opinion will rely on the effectiveness of the IRS ruling, substantially to the effect
that, for U.S. federal income tax purposes, the distribution and certain transactions entered into in connection with the distribution will qualify as transactions
under Sections 355 and/or 368(a) of the Code. The continued validity of the IRS ruling and Covidien’s receipt of the tax opinion is a condition to the completion
of the distribution.

The IRS ruling relies and the tax opinion will rely on certain facts and assumptions, certain representations from Covidien and Mallinckrodt regarding the
past and future conduct of their respective businesses and other matters, and certain undertakings made by Covidien and Mallinckrodt. Notwithstanding the IRS
ruling and tax opinion, the IRS could determine on audit that the distribution should be treated as a taxable transaction if it determines that any of these facts,
assumptions, representations or undertakings is not correct or has been violated, or that the distribution should be taxable for other reasons, including as a result of
a significant change in stock or asset ownership after the distribution, or if the IRS were to disagree with the conclusions of the tax opinion that are not covered by
the IRS ruling. If the distribution is ultimately determined to be taxable, the distribution could be treated as a taxable dividend to you for U.S. federal income tax
purposes, and you could incur significant U.S. federal income tax liability. In addition, Covidien and/or we could incur significant U.S. federal income tax
liabilities or tax indemnification obligations, whether under applicable law or the tax matters agreement that we will enter into with Covidien (the “tax matters
agreement”), if it is ultimately determined that certain related transactions undertaken in anticipation of the distribution are taxable.

We could have significant tax liabilities under our tax matters agreement with Covidien, including for periods during which our subsidiaries and
operations were those of Tyco International Ltd.

Our tax returns are subject to examination by various tax authorities, including the IRS. The IRS is examining our U.S. federal income tax returns for
periods during which certain of our subsidiaries and operations were those of Covidien. In addition, the IRS continues to examine the U.S. federal income tax
returns of Tyco International Ltd. (“Tyco International”) for periods during which certain of our subsidiaries and operations were those of Tyco International. Our
potential liability under the tax matters agreement with Covidien for any taxes related to periods prior to the distribution (after taking into account certain tax
benefits realized by us), including those which are subject to the provisions of the tax sharing agreement by and among Covidien, Tyco International and TE
Connectivity Ltd. (the “Tyco tax sharing agreement”), is anticipated to be approximately $150 million, and will be subject to an overall limitation of $200 million.
For a more detailed description of the tax matters agreement, see “Our Relationship with Covidien Following the Distribution—Tax Matters Agreement.”

The resolution of the matters arising during periods in which certain of our subsidiaries and operations were subsidiaries and operations of Covidien will be
subject to the provisions of the tax matters agreement with Covidien. Under the tax matters agreement with Covidien, Covidien will have the right to administer,
control and settle, in its sole and absolute discretion, all tax audits that do not relate solely to non-U.S. taxes for periods prior to the separation that are not covered
by the Tyco tax sharing agreement. The outcome of any such examination, and any associated litigation which might arise, is uncertain and could result in a
significant increase in our liability for taxes arising during these periods, subject to the overall $200 million limitation described above. The timing and outcome
of such examination or litigation is highly uncertain and could have a material adverse effect on our competitive position, business, financial condition, results of
operations and cash flows. Under the tax
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matters agreement, Covidien will agree to provide to us information it receives related to examinations of tax matters for which we may be liable but we will not
otherwise be permitted to control or participate in the settlement or defense or such examinations.

The resolution of the matters arising during periods in which certain of our subsidiaries and operations were subsidiaries and operations of Tyco
International will be subject to the provisions of the tax matters agreement with Covidien and the Tyco tax sharing agreement. Under the Tyco tax sharing
agreement, Covidien, Tyco International and TE Connectivity Ltd. are responsible for 42%, 27% and 31%, respectively, of U.S. income tax liabilities prior to the
2007 separation of Covidien, Tyco International and TE Connectivity Ltd. We are not a party to the Tyco tax sharing agreement. Under our tax matters agreement
with Covidien we will, however, be liable for certain taxes relating to our subsidiaries and operations arising during periods governed by the Tyco tax sharing
agreement. Although we will be liable to Covidien for certain taxes arising during periods governed by the Tyco tax sharing agreement, we will not be liable to
Tyco International or TE Connectivity Ltd. under the Tyco tax sharing agreement, nor will we share in the receivable that Covidien has from Tyco International or
TE Connectivity Ltd. In addition, Covidien will retain all reimbursements from Tyco International or TE Connectivity Ltd. pursuant to the Tyco tax sharing
agreement, including reimbursements for taxes that are borne by us pursuant to the tax matters agreement with Covidien.

Under the Tyco tax sharing agreement, Tyco International has the right to administer, control and settle all U.S. income tax audits for periods prior to the
separation from Tyco International. In connection with such examinations, tax authorities, including the IRS, have proposed tax adjustments. Tyco International
has appealed certain of the proposed tax adjustments and it is our understanding that Tyco International intends to vigorously defend its previously filed tax
returns. In the event that Tyco International is unable to resolve these issues in the IRS administrative process, Tyco International will likely contest the
adjustments through litigation. The outcome of any such litigation is uncertain and could result in a significant increase in our liability for taxes arising during
these periods, subject to the overall $200 million limitation described above. While we believe that the amounts recorded as income taxes payable related to these
adjustments are adequate, the timing and outcome of such litigation is highly uncertain and could have a material adverse effect on our competitive position,
business, financial condition, results of operations and cash flows. Under the tax matters agreement, Covidien will agree to provide to us information it receives
from Tyco International related to examinations of tax matters for which we may be liable that are governed by the Tyco tax sharing agreement.

Examination and audits by tax authorities, including the IRS, could result in additional tax payments.

We provide reserves for potential payments of tax to various tax authorities related to uncertain tax positions. It is Covidien’s intention to vigorously defend
our prior tax returns. However, the calculation of our tax liabilities involves the application of complex tax regulations to our global operations in many
jurisdictions. Therefore, any dispute with a tax authority may result in a payment that is materially different from our current estimate of the tax liabilities
associated with these returns. If payment of these amounts ultimately proves to be less than the recorded amounts, the reversal of the reserves generally would
result in tax benefits being recognized in the period when we determine the reserves are no longer necessary. If our estimate of tax liabilities proves to be less than
the amount for which we are ultimately liable, we would incur additional charges to expense and such charges could have a material adverse effect on our
competitive position, business, financial condition, results of operations and cash flows.

We may not be able to maintain a competitive worldwide effective corporate tax rate.

We cannot give any assurance as to what our effective tax rate will be after the distribution, because of, among other things, uncertainty regarding the tax
policies of the jurisdictions where we operate. Our actual effective tax rate may vary from our expectation and that variance may be material. Additionally, the tax
laws of Ireland and other jurisdictions could change in the future, and such changes could cause a material change in our effective tax rate.
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Risks Related to Our Jurisdiction of Incorporation
Legislative action in the U.S. could materially adversely affect us.

Legislative action may be taken by the U.S. Congress which, if ultimately enacted, could limit the availability of tax benefits or deductions that we
currently claim, override tax treaties upon which we rely, or otherwise affect the taxes that the U.S. imposes on our worldwide operations. Such changes could
materially adversely affect our effective tax rate and/or require us to take further action, at potentially significant expense, to seek to preserve our effective tax
rate. In addition, if proposals were enacted that had the effect of limiting our ability as an Irish company to take advantage of tax treaties with the U.S., we could
incur additional tax expense and/or otherwise incur business detriment.

There is no guarantee that the High Court of Ireland approval of the creation of distributable reserves will be forthcoming.

While we currently do not intend for the foreseeable future to pay dividends, we may determine to pay dividends in the future, subject to applicable law.
Under Irish law, dividends must be paid (and share repurchases must generally be funded) out of “distributable reserves,” which we will not have immediately
following the distribution. See “Description of Mallinckrodt’s Share Capital—Dividends” and “Description of Mallinckrodt’s Share Capital—Share Repurchases
and Redemptions.” Immediately after the separation, we will not have any “distributable reserves” but will have a significant amount of share premium. We
intend to undertake an Irish legal process pursuant to which we will convert up to our entire share premium account to “distributable reserves.” This process will
require the approval of the High Court of Ireland. Although we are not aware of any reason why the High Court of Ireland would not approve the creation of
distributable reserves in this manner, the issuance of the required order is a matter for the discretion of the High Court of Ireland and there is no guarantee that
such approval will be forthcoming. In the event that distributable reserves of Mallinckrodt are not created, no distributions by way of dividends, share repurchases
or otherwise will be permitted under Irish law until such time as we have created sufficient distributable reserves from our operating activities.

Irish law differs from the laws in effect in the U.S. and may afford less protection to holders of our securities.

It may not be possible to enforce court judgments obtained in the U.S. against us in Ireland based on the civil liability provisions of the U.S. federal or state
securities laws. In addition, there is some uncertainty as to whether the courts of Ireland would recognize or enforce judgments of U.S. courts obtained against us
or our directors or officers based on the civil liabilities provisions of the U.S. federal or state securities laws or hear actions against us or those persons based on
those laws. We have been advised the U.S. currently does not have a treaty with Ireland providing for the reciprocal recognition and enforcement of judgments in
civil and commercial matters. Therefore, a final judgment for the payment of money rendered by any U.S. federal or state court based on civil liability, whether or
not based solely on U.S. federal or state securities laws, would not automatically be enforceable in Ireland.

A judgment obtained against us will be enforced by the courts of Ireland if the following general requirements are met (i) U.S. courts must have had
jurisdiction in relation to the particular defendant according to Irish conflict of law rules (the submission to jurisdiction by the defendant would satisfy this rule)
and (ii) the judgment must be final and conclusive and the decree must be final and unalterable in the court which pronounces it. A judgment can be final and
conclusive even if it is subject to appeal or even if an appeal is pending. Where however the effect of lodging an appeal under the applicable law is to stay
execution of the judgment, it is possible that in the meantime the judgment may not be actionable in Ireland. It remains to be determined whether final judgment
given in default of appearance is final and conclusive. However, Irish courts may refuse to enforce a judgment of the U.S. courts which meets the above
requirements for one of the following reasons: (i) if the judgment is not for a definite sum of money; (ii) if the judgment was obtained by fraud; (iii) the
enforcement of the judgment in Ireland would be contrary to natural or constitutional justice; (iv) the judgment is
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contrary to Irish public policy or involves certain U.S. laws which will not be enforced in Ireland; or (v) jurisdiction cannot be obtained by the Irish courts over
the judgment debtors in the enforcement proceedings by personal service in Ireland or outside Ireland under Order 11 of the Ireland Superior Courts Rules.

As an Irish company, we are governed by the Irish Companies Acts, which differ in some material respects from laws generally applicable to U.S.
corporations and shareholders, including, among others, differences relating to interested director and officer transactions and shareholder lawsuits. Likewise, the
duties of directors and officers of an Irish company generally are owed to the company only. Shareholders of Irish companies generally do not have a personal
right of action against directors or officers of the company and may exercise such rights of action on behalf of the company only in limited circumstances.
Accordingly, holders of our securities may have more difficulty protecting their interests than would holders of securities of a corporation incorporated in a
jurisdiction of the U.S.

Irish law imposes restrictions on certain aspects of capital management.

Irish law allows our shareholders to pre-authorize shares to be issued by our board of directors without further shareholder approval for up to a maximum
of five years. Our current authorization will therefore lapse approximately five years after the distribution unless renewed by shareholders and we cannot
guarantee that such renewal will always be approved. Additionally, subject to specified exceptions, including the opt-out that will be included in our articles of
association upon consummation of the distribution, Irish law grants statutory pre-emptive rights to existing shareholders to subscribe for new issuances of shares
for cash. This opt-out also expires approximately five years after the distribution unless renewed by further shareholder approval and we cannot guarantee that
such renewal of the opt-out from pre-emptive rights will always be approved. We cannot assure you that these Irish legal restrictions will not interfere with our
capital management. See “Description of Mallinckrodt’s Share Capital—Share Capital” and “Description of Mallinckrodt’s Share Capital—Pre-emption Rights,
Share Warrants and Share Options.”

Risks Related to Our Ordinary Shares

We cannot be certain that an active trading market for our ordinary shares will develop or be sustained after the distribution, and following the
distribution, our share price may fluctuate significantly.

A public market for our ordinary shares does not currently exist. We anticipate that on or prior to the record date for the distribution, trading of our ordinary
shares will begin on a “when-issued” basis and will continue through the distribution date. However, we cannot guarantee that an active trading market will
develop or be sustained for our ordinary shares after the distribution. We also cannot predict the effect of the distribution on the trading prices of our ordinary
shares or whether the combined market value of our ordinary shares and Covidien’s ordinary shares will be less than, equal to or greater than the market value of
Covidien’s ordinary shares prior to the distribution.

The market price of our ordinary shares may fluctuate significantly due to a number of factors, some of which may be beyond our control, including:

. actual or anticipated fluctuations in our results of operations;

. changes in earnings estimated by securities analysts or our ability to meet those estimates;
. the operating and share price performance of comparable companies;

. changes to the regulatory and legal environment in which we operate; and

. U.S. and worldwide economic conditions.

In addition, when the market price of a company’s ordinary shares drops significantly, shareholders often institute securities class action lawsuits against
the company. A lawsuit against us could cause us to incur substantial costs and could divert the time and attention of our management and other resources.
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A number of our ordinary shares are or will be eligible for future sale, which may cause our share price to decline.

Any sales of substantial amounts of our ordinary shares in the public market or the perception that such sales might occur, in connection with the
distribution or otherwise, may cause the market price of our ordinary shares to decline. Upon completion of the distribution, based on approximately 458 million
Covidien ordinary shares outstanding as of May 24, 2013, we expect that we will have an aggregate of approximately 57 million of our ordinary shares issued and
outstanding. These shares will be tradable without restriction or further registration under the U.S. Securities Act of 1933, as amended (the “Securities Act”),
unless the shares are owned by one of our “affiliates,” as that term is defined in Rule 405 under the Securities Act.

We are unable to predict whether large amounts of our ordinary shares will be sold in the open market following the distribution. We are also unable to
predict whether a sufficient number of buyers would be in the market at that time. A portion of Covidien’s ordinary shares is held by index funds tied to the
Standard & Poor’s 500 Index (“S&P 500”) or other stock indices. We do not expect that Mallinckrodt will be included in the S&P 500. If Mallinckrodt is not
included in the S&P 500 or other stock indices at the time of the distribution, these index funds may be required to sell our ordinary shares that they receive in the
distribution, which may cause our share price to decline.

Your percentage of ownership in Mallinckrodt may be diluted.

Your percentage ownership in Mallinckrodt may be diluted because of equity issuances for acquisitions, capital market transactions or otherwise, including
equity awards that we expect to be granting to our directors, officers and employees. Such issuances may have a dilutive effect on our earnings per share, which
could materially adversely affect the market price of our ordinary shares. In addition, Covidien equity awards held by Mallinckrodt employees will convert into
Mallinckrodt equity awards in connection with the separation.

In addition, our articles of association entitle our board of directors, without shareholder approval, to cause us to issue preferred shares with such terms as
the board may determine. Preferred shares may be preferred as to dividends, rights on a winding up or voting in such manner as our directors may resolve. The
preferred shares may also be redeemable at the option of the holder of the preferred shares or at the option of Mallinckrodt, and may be convertible into or
exchangeable for shares of any other class or classes of our shares, depending on the terms of such preferred shares. The terms of one or more classes or series of
preferred shares could dilute the voting power or reduce the value of our ordinary shares. For example, we could grant the holders of preferred shares the right to
elect some number of our directors in all events or on the happening of specified events or the right to veto specified transactions. Similarly, the repurchase or
redemption rights or liquidation p